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ASSETS 


Total admitted Assets 


SURPLUS TO 


GIRARD INSURANCE COMPANY 
OF PHILADELPHIA, PA. 


JUNE 30, 1955 


ASSETS LIABILITIES 


Capital 
Net Surplus 
$14,968,974.57 


Total admitted Assets Tetal 


SURPLUS TO POLICYHOLDERS $6,818,003 14 


MILWAUKEE INSURANCE COMPANY 
OF MILWAUKEE, WIS. 


JUNE 30, 1955 


ASSETS LIABILITIES 


Capital 3,000 


Net Surplus 17,166 


Total admitted Assets 41,307,391.32 Total 41,307 


SURPLUS TO POLICYHOLDERS $20,166,794.95 


THE METROPOLITAN CASUALTY INSURANCE 
COMPANY OF NEW YORK 


JUNE 30, 1955 


ASSETS LIABILITIES 


Capital 
Net Surplus 
Total $2,977 


d Assets $2,977,574.38 


SURPLUS TO POLICYHOLDERS $16,207,271 64 





LOYALTY GROUP 


FIREMEN’S INSURANCE COMPANY 
OF NEWARK, NEW JERSEY 


$179,012,592.90 


1,060 ,000.00 
5.618,003.14 


2,000,000.00 
4,207,271 484 


574.38 


10 PARK PLACE, NEWARK 1 








JUNE 30, 1955 


LIABILITIES 


15.000 000.00 
60,878,547 56 


Capital 
Net Surplus 


Tetal $179,012,592.90 


POLICYHOLDERS $95,878,547 56 


NATIONAL-BEN FRANKLIN INSURANCE 
COMPANY OF PITTSBURGH, PA. 


JUNE 30, 1955 


ASSETS LiABiLiTiEes 
167.552 20 
841000 
117826 
000 
43.355 35 
1.000 600 60 
6.934,710.80 


Capital 
Net Surplus 


Tetal edmitted Assets $15,842,216.68 Tetal $15.042.216.68 


14.9686,974.57 


SURPLUS TO POLICYHOLDERS $7,.934.710.60 


ROYAL GENERAL INSURANCE COMPANY 
OF CANADA 


JUNE 30, 1955 


ASSETS LIABILITIES 


100,000 60 
550 415.93 


200 00 


434.279 .45 


794.95 


391.32 


SURPLUS TO POLICYHOLDERS $450,415.93 


COMMERCIAL INSURANCE COMPANY 
OF NEWARK, N. J. 


JUNE 30, 1955 


LIABILITIES 


2,000 000 00 


776,037 87 


Capital 
Met Surplus 1S 


Total admitted Assets 61,951 477.15 Total $61,951,477.15 


SURPLUS TO POLICYHOLDERS $17,776,037 47 
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Honest, Officer! | didnt steal it! 


“ 


I's my commissions on the new Merit policy ! 








©)an 
12 oO 1) 
essemaa & — 


@ Zurich-American’s new Merit Automobile Policy has built-in sales 
appeal to bring you increased volume and earnings same time give 
your clients more value, greater protection for their automobile 
insurance dollar. Approved in most states ...it’s far broader than the 
Standard Automobile Combination Policy...and insureds may pay 1/2 
premium on effective date, balance in 6 months without carrying charge. 
Lower rates for safe drivers, too, under our Merit Classification Plan. 
Contact the nearest Zurich-American branch 
or the head office. and start cashing in! ; AWAIHE 
) nu J (S4 
y AMERICAN i 


INSURANCE COMPANIES 


YOUR BEST SALES BET !S THE Merit Policy! 


ZURICH INSURANCE COMPANY - AMERICAN GUARANTEE AND LIABILITY INSURANCE COMPANY - Head Office: 135 S$. LaSalle St., Chicago 3, II. 


THE SPECTATOR 





THOMAS J. CASPER 
Publisher 


EDITORIAL STAFF 


T. J. V. CULLEN 

Editor 

WILLIAM M. ALRICH, JR 
Managing Editor 

RUTH RUMMLER RUSSELL 
Associate Editor 

FORREST L. MORTON, Taxes 
LUKE A. BURKE, Legal 
ERVIN L. HALL, Investments 
Editorial Advisory Board 
HOWARD KOHLBRENNER 
Art Director 

PAUL A. REDDY 

General Manager 

GERALD HORAN 

ANDREW SENDA 

WILLIAM M. MONTGOMERY 
G. D. SCHNEIDER 
Associate Statisticians 
GEORGE BAKER 

RAY M. STROUPE 

N. R. REGEIMBAL 
Washington Representatives 
R. F. SHOOSMITH 


Circulation Manager 


REGIONAL BUSINESS MANAGERS 


WILLIAM J. SMYTH, New England 

100 East 42nd St., New York 17, N. Y 
OXford 7-3400 

ROBERT Q. HINCKLE, JR., Middle Atlantic 
Chestnut & 56th Sts., Phila. 39, Pa 
SHerwood 8-2000 

SIDNEY BUSHLER, Midwestern 

P.O. Box 191, Skokie, Ill. ORchard 3-9077 
R. J. BIRCH, West Coast 

300 Montgomery St., San Francisco 4, Calif. 
DOuglas 2-4393 

GORDON A. BRAUNINGER, Southern 
8557 Eustis, Dallas 18, Texas 

Davis 7 4178 

JOHN D. BARROW, Book Sales 

Chestnut & 56th Sts., Phila. 39, Pa 
SHerwood 8-2000 


EDITORIAL and PUBLICATION OFFICES 


Chestnut and 56th Streets 
Philadelphia 39, Pa. 
SHerwood 8-2000 

100 East 42nd Street 
New York 17, N. Y. 
OXford 7-3400 


OFFICERS and DIRECTORS 
THE CHILTON COMPANY 


Joseph S. Hildreth, Chairman of the Board 

G. C. Buzby, President 
Vice-Presidents: P. M. Fahrendorf, Harry V. 
Duffy; Treasurer, William H. Vallar; Secre 
tary, John Blair Moffett; Directors: Maurice 
E. Cox, Frank P. Tighe, George T. Hook 
L. V. Rowlands, Robert E. McKenna, Irving 
E. Hand, Everit B. Terhune, Jr., John C. 
Hildreth, Jr., Russell W. Case, Jr. Wash 
ington Member of the Editorial Board 
Paul Wooton. 


Published 


St 


per 


February 1956 


mi epas p~n A 
ie 
— ol we mm oa te ce & 


Vol. 164, No. 2, February, 19756 


CONTENTS 


| BELIEVE THERE ARE TOC MANY INSURANCE MAGAZINES 
—P. 28 


An advertising executive who has had erperienc eas an insur 
ance journalist as well as a newspaper reporter describes some 
of his complaints some of the problems for an advertiser who 


tries to get his money's worth in insurance business magazines 


THE HOW AND WHY OF THE FACTORY MUTUALS—P. 30 


This up-to date study of one of the leading groups in industrial 
protection tells how this organization attained its position and 


why it continues to maintain its place 


THE ATOM IN A COMPETITIVE WORLD—P. 32 


THE SPECTATOR's investment consultant examines a highly 
volatile subject nuclear energy for the effect it might have 


in the field of stocks and bonds 


SEVERAL NEW SPECTATOR SERVICE FEATURES 


In this issue we introduce four new reporting services designed 
to give the busy reader the information he needs in brief form 
Milestones P. 22: Insurance Building Facts P. 23 Company 


News Corner—P. 25, and Insurance Executives Bookshelf—P. 51 


CANADIAN NEWS ROUNDUP—P. 26 


THE SPECTATOR’s correspondent north of the border puts 
together significant information on the most important trends 


y 
anadian insurance 


SMALL PACKAGES OF IMPORTANT SUBJECTS 
These Names Make News 4 Coverages and Forms 

Publisher's Comment Sales Briefs 

Daily Reports Contracts and Policies 

Washington Trends Z Products and Services 

Editorials 2 Verdict 

Tax Analysis Letters 


New England Index of Advertisers 








itor in Our town t 
yu get to know him 
ising a bronx cheer 
en, | explained my 
il Fieldn itt 
human nature 


vhiy not try 


AND IT'S A GOOD POLICY FOR AGENT, BROKER 
AND ASSURED THAT BEARS THIS SEAL 


PACIFIC 
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FIRE INSURANCE 
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HOME OFFICE + SAN FRANCISCO 
FORTIGN DEPARTMENT + NEW YORK, SAN FRANCISCO 
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These Names Make News 


PERSONNEL: Promotions 


Achievements, Retirements 


kK. FF. Peithman has been named 
president of the American Guar 
anty Life. Other new officers are 
rank L. kmery, executive vice 
president, and Dale L. Woodruff, 
vice president 

Preston Estep, president of Tran 
it Insurance and Securitie 

Corp., has been elected presi 

dent of Manufacturers and Me) 

chants Indemnity, casualty sub 
idiary of the Kroger Company 

Harry L. Martin, vice president 
of Transit Casualty, is a nev 
vice president of Manufacture) 
and Merchant 

Cleaves Rhea, president of Inter 
national Service Insurance 
been elected chairman of the 
board. He will be 
the presidency by Fred D. 


ucceeded§ in 


Thompson, executive vice pre 


dentof International Service Life 


Joseph J McGee 
Jr vice president 
of Old American In 
surance, was elected 
succeed 
ing his father 
Joseph J McGee 


who continues as 


president 


board chairman 


Syl H. Goebel, former Insurance: 
(Commissioner of Kentucky, ha 
been named president of the 
Cardinal Life Insurance. The 
new life company, formed at 

Louisville, started writing busi 

ness last month 


Carl F. Metzner has been elected 


presicent of the Automotive Life 


Insurance, succeeding Q. §S 


Heidelberg, who assumes the 
new post of chairman of the 
board. Mr. Metzner moves up 
from executive vice president 
Darrell W. Wade has been elected 
chairman of the board of direc 
tors of American Guaranty Life 
He will also serve as secretary 
treasurer of the firm 


Friend W. Gleason I 


former vice presi 
dent and secretary 


P 
of Pan American 


Life, has been elect 
ed senior vice pres 
ident along with 
John Y Ruddock 
vice president and 


actuary 


Erwin H. Luecke, vice president 
of the America Fore Group, ha 
ucceeded William L. Bate il 
vice president and officer in 
charge of underwriting for acci 
dent, burglary, plate and gla 
and boiler line 

James B. Slimmon has been elected 
to the board of director of 
Stundard Fire. He is also vice 
president ol Aetna Life, and 
ecretary of Standard Fire 
Aetna Casualty & Surety and 
Automobile Ins. Co 

C. S. Cotsworth, vice president of 
the American Automobile Insui 
ance, has been elected a directo) 
and a member of the firm’s exec 
utive committee 

John L. Burns, a partner in the 

management consultant firm of 

Booz, Allen and Hamilton, ha 

been elected to the board of di 


Continued on page 6 
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Can you help your heart ‘tick’’ longer, too? 


Sometimes 4 clock that has kept perfect time over the 
al will vet temporarily out of orde! With killed 
it can vo on ticking 


attention, however! veal 
to come. The same ts true of your heart 
A number of things can happen to yot 


the more serious of these is the form of | 
to hardening of the coronary arteries. He 


by coronary-artery trouble is becoming in 
nized. In fact, many of the condition 


heart troubk or “heart attack im 
or complete blocking of the blood flow 
the coronary artern Ihe common form 


ions is known as coronary thrombosi 


The outlook for those who ha 


NOS! is rood ind | Hnproyv 
four out of five recov from 


form of coronary 
Today 

vithstand 

itself through 


i vities 


fact 





Metropolitan Life Insurance Company 


(A Wlil 1/ 
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TOP QUALITY AT LOW COST 


New Guaranteed Cost Policies 
Especially Designed for Women 


Guaranteed Cost: 


TWENTY PAYMENT LIFE 
Standard only + Ages 10-55 + Minimum amount, $3,000 
Annual premium at age 35 for $1,000, $31.15 
LIFE PAID UP AT AGE 65 
Standard only + Ages 10-50 + Minimum amount, $3,000 
Annual premium at age 35 for $1,000, $23.96 
And Best of All... Another easy-to-use, attractive illustration 
folder complete with rates, cash values and GUARANTEED COST 
SAVINGS PLAN presentation for women. Everything needed for 


the interview 


INTERESTED? See for yourself! Complete the coupon. 


y 
J ro. iding sound cove rage at reasonable cost 


through compelent representatives Banks re€ Nutional ‘ 


, 
consistent aim since ils founding 


Te ———_—— 


WIZ, 4CO0G NATIONAL LIFE 
| Insurance Company = “iti, \ / 





GENERAL AGENCY INQUIRIES INVITED 


Please send me your special women's 


savings presentation. 
Name 
Address 


City 





These Names Make News 


Continued from page 4 


rectors of Guardian Life Insur 
ance, 

Robert R. Stroud has been ad 
vanced to secretary of the Mu 
tual Life of New York. Mr 
Stroud will continue as assis 
taunt to the president 

Franz Hindermann has been ad 
vanced to vice president and 
secretary of the Pan-American 
Life. Mr. Hindermann is a di- 


rector and was treasure! 


Robert T. Schaller 
has been named 
vice president of 
Continental Casu 
alty Mr. Schaller 
joined Continental 
in 1952 as a resi 


dent vice president ii 
| ae 


Mark Kemper, formerly treasurer 
of Lumbermens Mutual Casualty 
und American Motorists Insur 
ance, has been promoted to 
financial vice president of the 
companies. 

David CC. Seager has succeeded 
Harry B. Quinn as resident vice 
president in Philadelphia for 
the Maryland Casualty Com 
pany. Mr. Seager has been Phil 
adelphia resident manager. 

Charles G. Dougherty has been 
appointed a vice president of 
Metropolitan Life. Previously he 
was second vice president, in 


charge of insurance relations 


Richard L. Hinder 
mann is new vice 
president public re 
lations of Pan 
American Life. He 
moves up from Di 
rector of public re 


lations 


George W. Fuller, superintendent 
of agents for Continental Ca 
ualty, has been advanced to res 
ident vice president in the firm’ 
northwest office, Seattle, Wash 
’. Ward Chase, president of Joh 
on & Higgins Ltd Canada 
ha been elected a director ot 

Johnson and Higgins, along with 

Continued on page 8 
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SAPPEARANCE 


IS A POLICY A CLIENT CAN UNDERSTAND 


Often clients become confused about the difference between burglary and = rob- 
hery. but everybody knows what Dishonesty means... and Disappearance . 


and Destruction. 


That's why the 3-D Policy sells so well — businessmen understand it-—realize it 
covers all such losses! Another reason is that they ean take just one or all of its 


many coverages, 


And. especially important to agent the 35-D is vour silent salesman——because 
whenever vour client looks at the poliey he is reminded of the other primary 


COVETALZeS he did not take. 


— ) 
| *-- Repwe s Seen Our sales Lulletin, *Mailroad to Profits”. reaches 
| mailroad to PROFITS avents regularly every month. bach issue features 
} - onde one line — offers sales helps that really work. Our 
current issue carries the fullstory about the 5-D 
If voure interested in service that can help you 


} 
Your silent salesman SPEAKS to write more of a line that means Dollars, Di- 
’ 


ersification and Deve lopment jlist nial 


the coupon today! . 2 


AMERICAN SURETY COMPANY 
Agencs & Production Department 

100 Broadway, New York 5. N.Y. 
ig ‘ «a copy of lailroad 


1b Vs 





Serving Agents for over 7O Years 


AMERICAN SURETY 


COMPANY FIDELITY .- RETY ASUALTY AND MARINE 
HOMEOWNERS « ACCOUNTANTS LIABILITY ~« AVIATION 


tat 


February 1956 





MR. LOCAL AGENT 


Are you writing your 


* ada Aa 


share of those money saving O-yeat 


pole ies? PIM offers them for both fire and extended 


coverage (where State laws permit \s you well know 


they can save you time trouble and « \pense in soliiting 


renewals, And a file 


olhiee cy be a wood 


of long-term poli yholders in’ your 


business backlog for you. Why not 


write for full information about a representation, 


Pennsylvania 
Mutual Insura 


Writing FIRE and ALLIED LINES 


LLumbermens \ 
nce Company 


in the Birthplace of American Mutual Insurance” 


These Names Make News 


Continued from page 6 


Baxter Gentry and Roby Har- 
rington, vice presidents of John 
son & Higgins 
Lord Kindersley 
pointed governo) 
ration of the 
Assurance A 
Exchange since 1928, he is also 
deputy chairman of Rolls-Royce 
and a director « the Bank of 


kngland 


Fred J. Smith 

been elected a 

president of the j 
dential. He headed 
Fred Smith and 
Company, a New 
York public relations 
and advertising firrn 


Charles Ek. West has been named 
vice president and actuary of 
Provident Mutual Life. Mi) 
West became actuary of the 
company in 1954 

R. Stewart Rauch, Jr. pr 
dent of the Philadelphia Saving 
Fund Society, and Oliver De- 
Gray Vanderbilt III, vice presi 
dent and director of Baldwin 
Lima-Hamilton Corp., are nev 
directors of Penn Mutual Li 

Harold J. Diegmann has been ap 
pointed secretary-treasurer and 

director of Guar: vy National 
Life Insurance moves up 
from assistant ecretary-tre: 
surel 

Schuyler Merritt Il, chairman of 
the board and president of Re 
Clprod il Man: el Ine . ha 

trustee of Dollat 

Savings Bank of New York cit) 


heen elec ted a 


J Siege r 
president and 
ntendent of 
of Bankers 
Life has 
H. Carlyle 
was 

: pres 

for agency de 


n+ 


Harry T. Dozer, ident of Fi 
delity Intersta fe, and Jo- 
seph Schwartz, vice president of 
Beneficial Standard Life, have 
been elected to the board of di 


Continued on page 62 
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Your Advertisin 
May Win 
An AWARD... 


in L.A.C’s awards program 


for agents and brokers! 


\ bronze statuette and five honor 
certificates will be pre sented to the 
winners at the annual meeting of the 
Insurance Advertising Conference in 
June. 1956, 


You have until Mareh 31. 1956 to 


submit a portfolio of vour 1955 ad- 


vertising. Your entry will be judged 
by 5 distinguished authorities. Win- 
ning entries will be exhibited at 
agents” conventions and meetings 
throughout the United States. 
Better send today for contest rules 
and entry blank. Why not use the 


4 


handy COUPOT by low? 


ooo A u 
Hartford I 


Please rush ov onple te inlormation., on 


Clading contest rules and entry blanb 








protects its property Chitomitically . oe 
gets better FI RE and BU RGLARY 





PROTECTION and SAVES 
$10.000 


a | 
nye | 


ADT Automatic Protection Services against fire. burglary. and 
failure of our heating and air-conditioning systems have proved 
highly satisfactory and much more economical than less effee- 
tive methods. We estimate our payroll savings at approximately 
$10,000 a year. These services have afforded us far better pro- 
tection for our property, profits and employees’ jobs than is 
otherwise possible, in addition to the substantial savings in actual 


4 
S ot 


Secretary - Treasurer 


Why not tnd out what A DT cam do tor you? 


Whether your premises are new or old, Supervision will automatically detect and re 


cost of operation. 
TREO COMPANY, INC 


sprinkle red o1 unsprinkle red, there is an ap port other abnormal conditions. 

propriate ADT Fire Alarm Service to detect An ADT specialist will show you how com 
fire and notify the fire departm mt automat binations of automatic services can safe guard 
cally, ADT Burglar Alarm Service will auto your property. Call our local sales office if we 
matically summon poli e when burglars are listed in your phone book; or write to our 
attack ADT Heating and Industrial Process executive Offices 


AMERICAN DISTRICT TELEGRAPH COMPANY 
A NATIONWIDE ORGANIZATION 
Executive Offices: 155 Sixth Avenue, New York 13, New York 
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Ordinary Sales well over 


half-billion in °55 


that \i eon land 

uranee will ipproach 

of near 5O%° fron 

pace of imereased 
etore rate re huet nt 

ere announced on November 
idjustment of dividends, the 1 


So.000 minimnun 


ittte 


compan notabl ibvert 


of a well-trained 


NEW ENGLAND 
Miu LVRR Le 2 
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" Why lot commons ove 
wiite business on 


your procpects 


asks Pro Sherman of Kansas City. Missouri 


representing The Travelers since 1943, 


New paper reporting: Was om Exciting assignee veneral business that was mine for the isking. 

ment after another until | decided to try out the in “Finally ina resolve not to ‘walk away’ from 
trance business for a few months. Phe “try out’ has either Life or general business. the multiple linne 
continued for almost 25 years and has resulted in potentialities were exploited. A ‘Travelers connec- 
mv bemy established ina permanent profitable busi- tion across the board was made as this largest of 
ie whichis by far more fascinating than new paper multiple inne COM panes had all the facilities neces- 
york sary for an agent's success, 

After my first ten vears tn the tusurance busine The following vears have proved that | was right 
which was Life only representation, | woke up to ind lave resulted ina ten fold increase in income 
Vinal | hac been rit ig | found my elf inn Chae If Vou are passtiig up uranium for vold., whv not 
position of a man who was passing up a uranium tuke a page from Pro Sherman’s book and investigate 
vein inply because he wa Prospeclkins for gold thie po sibilities of multiple ~linne represe ntation with 
My rude awakening came when | realized that after Phe Travelers. For complete details get im touch 


I wrote my Lafe case [| deliberately ‘walked away with the nearest Travelers branch oflics eneral 


ind allowed another msurance man to write all the iwency or send us the attached coupon, 


Mi. bkswonp bwin 

L hic lraveler | i] 

Hlartlor Conn 
Please cl 


lravelers Multiple 


HART Me l 
All forms of personal and 
including Life * Accident 


Automobile ° Casually ° 








selling suits 
or selling Insurance... 








IT’S WISE TO MERCHANDISE 


Some people require a “luxury” suit; others can wear a standard garment. 
Successtul clothing salesmen “size up” each customer and then fit his individual needs. 
With this tested technique. prospects become customers with profitable regularity, 
In -elling insurance American Agents do precisely the same thing with 

the help of The American Family Protection Plan. They find this flexible Plan 
to be one of the most effective merchandising tools yet devised in selling 
complete accounts Of Insurance. 

The American Family Protection Plan saves hours of selling time idds to 
vour sale eflectivenes It euides a pro peel logically and couvine pret 

lo idequate coverage Via simple down to-earth explanation iid clramatye 
illustrations. It offers a prospect an individualized protects 

designed with his needs and means in mind. 

Kind out how you can produce more and ear more \ ! Pavel method 

of selling insurance. Viail the coupon below tor 

The American Family Protection Plan booklet 


THE 


THE AMERICAN INSURANCE CO. THE AMERICAN INSURA 


THE AMERICAN 
te ‘ . } FAMIRY 


Newark, Maw Jersey 


BANKERS INDEMNITY INSURANCE CO. 
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“As Protection Agent, 

I'm enjoying a new prestige 

| never had before. 

It's paying off in new business 
every month! 

“You, too, can identify yourself 
with this national advertising. 
Talk it over with your 


National of Hartford Field Man!” 


NATIONAL of HARTFORD GROUP 


of Srnsvvance Companies 


ea Jolehdia me laloM \eleallall hig td, MO@lsilel | tia! teaielac Mio ME @tolalal fot dielt hi 


NATIONAL FIRE INSURANCE COMPANY OF HARTFORD 
TRANS CONTINENTAL INSURANCE COMPANY 


FIRE + MARINE +» AUTOMOBILE +» CASUALTY +» BONDING 


THE SPECTATOR 


























What the new 
expanded 








Law means 


oe Social Security 


to you 


by the 
4 8 toseer 











lastitute 








4 Free Booklet by J. K. Lasser Institute 


Most of your clients are covered by Social Security. Connecticut Mutual has created a successful selling 
They’re interested in what they'll get and under plan based on the simple, human fact that people 
what conditions. Yet most people don’t know what want to know what they’re going to get and under 
Social Security will do — and what it won’t do. what conditions. It’s built around a booklet entitled 
“What the New Expanded Social Security Law 
Means to You” which tells such things as: 


¢ How much monthly income is payable at 65? 


FREE KIT— SIX SALES AIDS ¢ How much monthly income is payable to 


widows with children under age 18? 


A new kit on Social Security is now available to What benefits will a widow receive if she has 
fire and casualty agents and brokers. It includes: no children under age 18? 


What problems does a wife face if she employs 
1. Booklet on the new, 4. Inquiry letter for help around the house? 


expanded Social Se- your clients offering the ¢ What must be done to qualify for benefits? 
curity Law by the J. K. Lasser booklet ‘ 

Lasser Institute. Connecticut Mutual’s plan tells how you can turn 
2. Social Security 5. Proposal form to everybody’s interest in Social Security into life 
7 that gives in- show = client wg insurance sales. The new Social Security Kit, 
ormation on computing to get the most out o : é : , ~ = 
ie: gg ee mt ook heen Gocial Recurity, including the plan and the Lasse1 booklet, can 
prospects selling ap- add important new income and profits for your 
proaches, and many 6, Card form a client office. Send for your FREE copy today. 

valuable sales aids. can use to get a state 

3. Attractive folder, ment on his Old-Age 

‘‘How You Benefit and Survivors Insu1 

When You Supplement ance Account from the 

Social Security with Social Security Admin 

Life Insurance.” istration. 


The Connecticut Mutual 


LIFE INSURANCE COMPANY ' HARTFORD 


THE CONNECTICUT MUTUAL LIFE I} Al ~e COMPANY + HARTFORD, CONNECTICUT 


I’m interested in more profits from selling life insurance so please 
send me your Social Security Kit without cost or obligation. 


NAME______ 
FIRM 
SOCIAL 
StcuRmity ADDRESS_. 


eeweweereroewrwuwd 
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{| SURE AM GLAD OUR DADDY BUYS HIS 
| INSURANCE FROM A LOCAL AGENT... 
| HE TAKES SUCH A PERSONAL INTEREST 


NN 


4 

















urance from a man who takes a personal 
business. Right there is a powerful No Policyholder Has 
eis your friend and neighbor. He 
Ever Suffered Loss... 


kd on him t 
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This advertisement also appears —in color in TIME, NEWSWEEK, TOWN THINK FIRST OF THE AETNA 
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Simplest copy control ever... 


it’s the DIAL THAT DOES IT! 





ALL-PURPOSE’ 
COPY MAKER 


rm ne | Go 


Now get copies of anything written, printed, typed, drawn, photographed 





or blueprinted. All copies made the same easy way right in your own office 


Here is the one copy maker that fulfills all copying requirements of offices 
large and small. The new Apeco Dial-A-Matic Auto-Stat offers hundreds 
of money and time saving uses. It is so low cost it pays for itself in less 
than a year even when less than 5 copies a day are needed. It's fast 
economical, and so easy to operate with revolutionary finger up dial 
control. It’s light weight compact to fit on the corner of any desk and 
styled in gleaming mirror finish stainless steel free lifetime service 


guarantee 


“IT'S ALL-PURPOSE 


Copy any color, opaque or trans 
parent original printed on one or 
both sides. Make copies up to | 
wide, any length! Anything on the 
original must ap 
pear on the error 
free, permanent 
and legally a 
cepted Apeco copy 


Styled by 
Charles €. Jones & Assoc 


American Photocopy Equipment Co. (1, 


Have you read this 1920 W. Peterson Ave. 


NEW BOOKLET? Chicago 26, Ill. 
Mail this air mail postage 
paid card for your 


(NS 


AMERICAN PHOTOCOPY EQUIPMENT CO. 
‘ Chicago 26,01. | 
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AUTOMATICALLY 
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New FREE booklet ose\ APpECcO 
tells you how! =Z+  DIAL-A-MATIC 


Your free copy of this new booklet is packed with 





pictures and details about this revolutionary new 
copying method. Tells what Apeco Dial-A-Matic 
Auto-Stat copies are and how you can use these 
copies in your business, You, as well as every ex- 
ecutive member of your staff, should read this 
worthwhile informative, factual report on this 
important new copy maker. You will find out 
how you can save time and money by speeding 
production, by cutting costly office paper work, 
by expediting shipping and receiving and hun- 
dreds of other ways to increase the efficiency of 


your business. 
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Sec JAYPLAR 
Chicago 26, III 
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1920 W. Peterson Ave. 
Chicago 26, Ill. 
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UBLISHER’S 
COMMENTS 


Dangerous Misinformation 


S the year end reports and the prediction of the casualty companies and vice versa 
A for the new year are published in the Source of these problems is at the top man 
financial pages of our daily newspape ve agement level, which continues to hold back 
note that life insurance is well represented on both the information and the money needed 


Facts and figures on every phase of life insut » keep the public adequately informed, Pub 


ance have been made available to the nation icity, public relations and advertising person 
financial editors and analyst best with the material 
The lack of similar information on them 
and casualty insurance busine is most ap Public a majo 
parent In fact, several of the columns have conception pring trom 


been most uncomplimentary and sharp in their and these could lead 


criticism of these seyment of the Insurance idditional problen 


industry 

Public relations is a modern 
business tool today rhe life ine 
panies through the Institute pre 
financial writers and the yen ent by the 
informed on the advancement videly u 
nes company ¢ ‘culive 

The companie WW tin accident and has come to break witl 
insurance have recoynized the need FeCORN tZ¢ the need for 
ral clearing house and have recentl relations organization to rey 
uch an organization, combining the « fre and casualty con 
everal trade group This new organizat inderwriting philo 


vill strengthen the public 1 
the pattern 


thi eyment of the industi 

uch strength is sor needed Be from thet prenek 
( | : ‘ ‘ ue 0 their 

Fire and Ca ualty comp: 7 . aie abt . 

or no effort to have t ell 

lem inderstood by the 

the general public. The 

paipn have been weak and 

tinuance of the 

ri ty weaken 

and even th 


lire companle 


THOMAS J. CASPER 


Publisher 


Februar’ 





spectator’s daily reports 


selected news items from industry and business of importance for 








Dec. 27--National Association of Dec, 30 Massachusetts’ 32,000 deaths shows: 38,500 from motor 
Life Companies urged the state employees were covered vehicle mishaps (up 2,500 over 
penate Finance Committee to for $2,000 group life and $2,000 1954), 16,000 from other publi 
make one change in H.R. 7201, the accidental death and dismembe) accidents, 14,000 from = injuries 
bill proposing a tax plan for life ment in a $64 million contract during employment, and 27,000 
compante NALC wants elimina awarded to Boston Mutual Life by from accidents in homes. 
tion of special deductions for dif the State Employee’s Group In- 
ferent kinds of insurance reserves urance Commission. Effective Dec. 31—Institute of Life Insur- 
and a flat 47% per cent deduction Jan. 1, Boston Mutual’s policy will ance totaled figures for 1955 
on the first $500,000 of a com have seven other Massachusetts and came up with these aggre- 
pany Investment Income and an companies participating in the gates: $47.4 billion in new busi- 
86 per cent deduction thereafter, coverage ness, excluding credit life, $2 bil- 
reyardless of the type of policy lion more than in 1954; $373 bil- 
for which reserves are held Dec. 31—The 1955 accident year lion in force, $139 billion more 
NALC president, Dr. Pierce P was summed up by Metropoli than five years ago; 103 million 
Brooks, said his group endorsed tan life’s statisticians with an es- policyholders with average cover 
alk other parts of the tax bill, ex timate of 92,000 accidental deaths age of $3,600; premiums and an- 


cept the section on deductions for during the 12 months nuities at $10.025 billion, up S775 


special reserve Breakdown on the number of million over 1954; benefits paid 





FTC trade conference hurries to put forth its own 
Mr. Spectator rules. Soon nobody will know which regulations to 
Speaks... follow... . RETIREMENT AT 65 continues to lose 
ground. Mutual Benefit Life helped out by raising 
Attaining age 4, Mr. Spec compulsory retirement age to 68 for home office 
tate ali te , : ° 
ctor manages @ delicate employees. You and Mr. Spectator will see more 
balancing trick with his blocks . < : 
a feat that's delicate even attacks on 65 as the absolute age to stop working. 
in the insurance profession .. COERCION BATTLE picks. up more momen- 
At the same time he foresees f Thi he] ' , j : 
re e 7 ‘ > ortgvagce , 
a couple of difficult months um. uM Is campaign to help mortgage lending 
ahead for the planners con institutions from “requiring” borrowers to place 
cerned with taxes, advertising fire policy with particular carrier. Mutual agents 


rules, and other political pres ' 


vho started battle now getting some stock agent 
support... . “DEDUCTIBLES” STILL make news. 
New Jersey makes $50 deductible mandatory on 
WHAT’S HAPPENED to Federal taxes? Big windstorm and hail losses. Ike’s flood “insurance” 
ilence in January on Congressional action for plan has both deductible and coinsurance. Mr. 
new tax formula for life companies. Has question Spectator sees deductibles “bursting out all over.” 
been settled privately already? If not, we may be Main lines use them now; watch for them in other 
in for another year under a stop-gap measure... . lines, too... . ANTI-TRUST OBJECTIONS to Ike’s 
FLOOD TROUBLES hit Congress hard. High tide health reinsurance proposal won't amount to 
of more than 30 proposals for flood relief (insur- much. Congress can write anti-trust exemption 
ance). Mr. Spectator sees Ike’s plan may pass, but into law. But Washington sources say Ike’s plan 


sures 


with enough changes to make it harmless. . AD not vet assured of easy passage. Take Mr. Specta- 
VERTISING CONFUSION is still with us. States tor’s advice: Don’t count on Federal health rein 
are rushing to approve NAIC A&H ad code. Now surance this vear or next 
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by PAUL WOOTON 
Member, Chilton Editorial Boord 


out at $5.4 billion with death bene 
fits at $2.2 billion and benefits to 


liy Ing poli vholders at $3.1 billion 


Te bullion an ean s""""" 1 WASHINGTON TRENDS 
$90.75 billion in 1955. up $6.25 


billion. In these assets are $29.2 
billion In mortgages, largely on ; 
0c ORE than 95 per cent of dent Eisenhowe1 admonition 

homes, and $39.6 billion in Dus 
federal employees now are that “we must aid in cushion 
ness and industrial securitie 
covered by group life insurance ing the heavy and rising cost 
Acceptances have exceeded in of illness and hospitalization to 
Dec. 31—America Fore’s merger ‘+fal eatimate More than $10 


, : . individuals and familie 

of two of its companies be billion of insurance is involved 
came effective at midnight Ni Over 900 death claims have been 
: Decided uces F marked 
agara Fire absorbs and continue paid since the program became 
, ee e the first year of oluntary 
in torce the poli ies of the Ame) operative on August 29, 1954 : 
, mortgage credit plan in which 
ican Kagle Fire. Both companies 


are jointly owned by Continental Hope that the group life in 
Insurance and_ Fidelitv-Phenix urance plan would pave the way 
for health and accident rein 


life insurance companies are 
participating. Loans now exceed 


. $100 million. More than 12,000 
“ire, 

rance is not being realized eparate loans have been made 
Pro pect fo. tne necessary Much-needed credit has been ex 
« , ‘ ; > i > 
Jan. 1—Population of the United on. ix an election wen tended for housing in remote 


States re: ’ 66.740.000 fo 
tates reached 166,740,000 for bright, despite Presi area 
1955, an increase of 2,810,000, ac 
cording to estimates from Metro 


politan Life. The steady rise fo 








the past decade has added 26 mil 
lion persons to the population to 


tal 


Jan. 1—A 44-year split over ju- Jan. 2—State Farm Mutual Auto- lty Underwri 


healed mobile set a record with it in 48 states and H 


venile insurance wa 
when Lwo fraternal ( anual “Read bodily injury earned premium 
Workmen’ Benefit Fund and ’s Dis ‘ Morrill, State $83,106,271 and incurred = i 
Workmen’s Benefit and Benevolent =H de as . ey with adjustment expense 
Association, were reunited Deci _ - . . er 790,559 ; and propert 
sions against coverage for young iia s earned premium ( 
te) it conventions of the Fund aw oo ? and incurred lo 


in 1910 and 1915 caused a group — ' ae P Figure were fron 


to break away and form the Asso resi 2 or through 1952 for « 


ciation 
Now tne WB lund V1 


, Jan. 5—Premium rates per $1,000 
over assets and liabilities of the Jan. 1—Automobile assigned risk C1 
0 ife coverage 
WBB Association, giving c plans “ 
; cording to 
bined totals of almost 60,000 men é “ 
troduced by 


bers, $8,310,000 in assets and $2 nt} pe} ai i ( omplilations 


000.000 insurance in fror Ny. nal Bureau of Continued on page 22 
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New York. Walter F 


executive vice president, said that 


Martineau, 


this was the first application, by 
a New York company, of the rul 
ing made last April by the NY 
Department that varying expenses 
would allow a life company to 
charge a lower rate per $1,000 fo 


larger policies. 


Engineers Say No 
Jan, 10 


covering fixed location prop 


“Specific flood insurance 


erties in areas subject to recur 


rent floods cannot feasibly be 


written reports the Com 
mittee on Floods and Flood Dam 
ave of the American Insurance 
Association 

In issuing an engineering study 
of the August and October dis- 
asters, the AIA 


realistic approach to the problem 


suyyested, “A 


of flood damage would still seem 
to be an orderly plan for relief 
and for rehabilitation of essential 
flood 
control program in which Federal, 


services plus a long range 


State and local government could 
cooperate to reduce the probabil 


ity of damaye by flood.” 


Jan. 11—“Age 65 is outmoded as 

an inflexible retirement age,”’ 
reported W. Paul Stillman, Mutual 
Benefit Life’s 


board chairman 


Also announced was decision of 


the company’s board to permit 


home office employees to continue 
working until age 68 “in those in- 
stances where it is evident to the 


company that the best interests of 
the employee and company will 


be served by such a continuation.” 


Jan. 11—A regulation from the 
West Virginia Insurance De 
partment permits backdating of 
life policies not more than six 
months before date on which ap 
plication is signed. Commissione 
Thomas J. Gillooly explained that 
“there is no valid reason for West 
Virginia continuing to be the only 
state in which no form of back 
dating is permitted. ... Our in 
vestigation has convinced us that 
prior regulations ... have actually 
denied to (the insurance buying 
public) certain benefits which 
would otherwise have been avail 
able.” 
Jan. 11—Finding a slogan for the 
local mutual agent got special 
attention when the subcommittee 
on advertising and selling of the 
Mutual Company Advisory Con 


ference held its first meeting in 





Milestones 


Business Men’s Assurance, Kansas City, Mo., reached $1 billion life 


in force, President J. ¢ 


Higdon announced 


Last policy in billion went 


to Charles 5. Alves who took out BMA’s first life policy in 1920. 


General American Life, St. Louis, Mo., 


early in January, President Powell] 


its first billion six years ago 


CGreat-West Life, Winnipeg, Canada, 


eral Manayer D. E 


Kilyour has announced 


reached $2 billion life in force 
McHaney announced. It reached 
reached $38 billion in force, Gen 


Sales in two weeks of Janu 


ary hit $80 million with company’s largest single group sale to help 


company reach this mark 


Life Insurance Agency Management Association celebrates its 
anniversary in present form. It grew 


Officers 
Mutual Service Life, St 
force, President F. F 
Pilot Life, Greensboro, N. C. 


tenth 
out of the Ass’n of Life Avency 


(1916) and Life Insurance Sales Research Bureau (1922 
Minn., attained $100,000,000 life in 
Rondeau announced. 


reached $1 billion in force recently, 


President O. F. Stafford announced at the annual meeting. The company 


was organized 52 years ago 


Southland Life, Dallas, Texas, increased to $1 billion in force during 


December, 1955, according to Ben H. Carpenter, executive vice president, 


with more than half a million policyholders 


West Coast Life, San Francisco, Calif., reached half a billion in force 


during December, Harry J. Stewart, president, has announced, 





Washington, D. C. Earl Lamb, 
president of the National Associa- 
tion of Mutual Insurance Agents, 
reported that this slogan to iden- 
tify mutual agents in their com- 
munities headed the long list of 
subjects discussed by the group 


of agents and company officials 


FTC Trade Meeting 


Jan. 12—Federal Trade Commis- 

sion announced plans for a 
trade practice conference on acci 
dent and health insurance in 
Washington, D. C., Feb. & and 9. 
Original decision to call the con 
meeting 


ference indicated the 


would consider “rules covering 


the deceptive and harmful acts 
and practices presently existing 
in the sale and offering for sale 
of accident and health insurance.” 

All A & H segments of the in 
surance profession, including the 
state 
have been invited to participate. 


Insurance Commissioners, 
Two trade groups, the Health and 
Accident Confer 
ence and the Bureau of Accident 
und Health 
both indicated they will take part 


Underwriters 
Underwriters, have 
in the FTC conference. 


Nuclear Coverage 


Atomic insurance ar- 
Almost 


simultaneous announcements out- 


Jan 12 
rived with a bang. 


lined reinsurance pools for nu- 
clear risks for fire and casualts 
lines by both stock and mutual 
companies. 

First off the mark was a syndi 
cate of 70 stock casualty compa 
nies which have provisionally in 
dicated they could pool resources 
to give capacity coverage of $50 
million for radiation hazards on 
industry-operated nuclear reac- 
tors. The proposed syndicate, an 
nounced by J. Dewey Dorsett, gen 
eral manager of the Association 
of Casualty and Surety Compa 
nies, would cover third party bod 
ily injury and property damage 
liability against loss or damage 
caused by radiation. 

Ninety-one mutual fire = at 
casualty companies then released 
their pool through 


news about 
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Joseph P. Gibson, Jr., 
Mutual 


manage 


president 
of American 
which is to the mutual 
Any 


in the pool could write the policy 


reinsurance group. company 
which would be 100 per cent rein- 
the othe) Defi 
nite commitments set the mutual’s 


sured by mutuals. 


available coverage at $10 million 


for each individual reactor. Gib- 


son pointed out this capacity 


would increase as more compa- 
nies joined the pool 

A third pool is 
set up by the stock fire companies 
the 
itself rather than third party lia 


bility 


reported being 


to cover damage to reactor 


12—-What 
Life 
agement 


1956?) The 
Man 


surveyed 


Jan. about 


Insurance Agency 


Association 


more than 100 agency officers fo 


their predictions on what will hap 
pen in the next 12 months. Results 
but 


showed big, 


booming, veal 


confidence in a 
probably 
Their 


1956: 


not a 
answers indicated 
total life sales up | 


cent with ordinary up 15 per 


and industrial up 11's pe 
number of full-time agents will 
half the 


thei 


gain 10 per cent; about 


will 

vertising budget 
sales promotion efforts; 
half 
ment 


those 


companies Increase 
more 
will enlarge age 
staffs, 


replying 


and 6] 


outlook 
1956 than 1955 
LIAMA Managing Di 


Zimmerman 


ness 


reported tne 


pressing problem from the 


Ww, ~ ma we velopment 


Backs Holz Plan 


Jan. 13-—Governor 

New York, in 
ive to t he atiute 
the 
commended 


nies for the 


Harriman of 
per 


uninsured motor probien 


the insurance compa 


endorsement they in 


troduced last fall to prot 
policvholdey on iccident 
driver He indic: 


this 


ininsured 
howevet endorsement wa 
not a 


His 


legislators to 


“comprenhe nsive olution 
asked to 


“victims o 


spec ial messaye 
protec t 
Continued on page 24 
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Insurance Building Facts 


NEW PRIVATE BUILDING 


(BILLIONS OF DOLLARS 
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; 
t 
NON-RESIDENTIAL 


RESIDENTIAL 
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1945 1946 1947 1948 1949 1950 
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A. G. C. CONSTRUCTOGRAPH 


1952 1953 1954 1955 1956 


Associated General Contractors predict $60 billion for building in United States 


n 1956 


billion 


Hartford, Connecticut. F 
Insurance As 
ottice bullding 
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ides eastern regional office 


fire afety laboratory 
Newark, New 
] 


dential In 


Ihe ) I 


OomMmpan 


Jersey. 
surance ¢ 
S20 othice 


million home 
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Jacksonville, Florida. Afro-Ame) 
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Chart above shows levels for private construction that totaled $30.1 


1955 


future con 


office 


tions fo) truction of a 


) 


}6-story busding. Cost: $25 


million Also four-level unde 


ground garage land aped park 


roa (ompletion late 19s 


Architect Welton Becket and 
\ oclate Lo Angel 

Mark Dallas, consul 
Houston, Ameri 


’ 


Lemmon 
Texas. Pan 
In urance out 
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Group 
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Preliminary Year-End Figures 


Life Companies 
N&—New Business; NBi—New Business increase over 1954; TiF—total in force on Dec. 31, 
1755; iri—increase for in-force during 1955; TA—Total assets on Dec, 31; Ai—increase in 
assets during 1955; Ti—Total income in 1955. 

Acacia Mutual—NB $155,690,398; NBi $80,917,602; TIF 
704; TA $323 million; Ai $21 million. 
Bankers National, Montclair, N. J. 

[Fi $33,822,828; TA $57 million. 

Confederation Life—NB $195,312,571; NBi $32,440,467; TIF $1,551,- 
35,097; TA $341.1 million; TI $61.8 million. 

Equitable Life Assurance, N. Y.—NB $2,437,272,000; New ordinary 
sales $1,436,946,000 up 281% per cent over 1954. 

Equitable Life of lowa—NB $140,589,044, up 8.7 per cent over 1954; 
TIF $1,428,226,264. 

Fidelity Mutual Life 
112,091; TA $308 million. 

Franklin Life-—-NB $469,577,598; NBi $70 million; TIF $2,024,826,563; 
[Fi $269,529,244; TI $84,551,391; TA $331,957,088; Ai $40,939,278. 

Great-West Life-—NB $363 million; TIF $2,965,006,141; IFi $279,- 
510,677. 

Guarantee Mutual Life-—-NB $42,368,554; NBi 25.6 per cent; TIF 
$355,837,332; IF i $21,052,004; A&S business up 21.7 per cent. 

Home Life, N. Y.—NB $166,316,000; NBi 19.6 per cent; TIF $1,554,- 
807,000; IFi 11.8 per cent. Group A&H premiums in force $4,302,000. 

Indianapolis Life—-NB $41,463,567; NBi 20.6 per cent; TIF $328,015,- 
#79; IFi 46.6 per cent. 

Jefferson Standard -NB $209,130,876; NBi 26 per cent; TIF 
444,047; IF i $127,003,534. 

Lincoln National—NB $1,035,000,000; NBi $35,000,000: TIF $7,430.,- 
000,000; TF i $565,000,000; TA $1,120,000,000: Ai $75,000,000, 

Midland Mutual NB $7,000,000; NBi 21.7 per cent, 

Mutual Benefit, N. J..NB $357,518,685; NBi 20 per cent. 

Mutual of New York —NB (ordinary) $516,788,000, up 26.2 per cent; 
group premiums $1,633,000, up 77 per cent. 

National Life, Vt..-NB $209,000,000; NBi 12 per cent. 

New England Life-—NB (ordinary) $535 million, up 28 per cent 

New York Life—-NB $2,161,312,571: NBi 16.5 per cent. 

North American Life--NB $52,902,075; NBi $19,861,495: TIF 
165,207; IF i $33,000,000. 

Northwestern National Life-—-NB (ordinary) $126,571,000; NBi 30 per 
cent; TIF $1,543,129,000; IFi $171,000,000; TA $283,515,.970: Ai $18.- 
750,000. 

Pilot Life 
Ai $13 million. 

State Mutual Life, Mass.—NB (ordinary) $160 million; NBi 22 per 
cent. NBi (non-can A&S) 89 per cent. 

Union Central Life—NB $313,689,728: NBi $35,000,000; TIF $2,067,- 
000,000. : 

United Life & Accident, N. H. 


$1,423,656,- 


NB $57,256,371; TIF $316,696,512; 


NB $104,241,648; TIF $929,941,816; IFi $70,- 


$1,451,- 


$223,- 


TIF $1,082,351,486; IFi $152 million; TA $138,812,826; 


TIF $200,000,000 


Other Companies 

The Travelers—Written premiums $795,265,000, increase of $41,699,- 
000; life in force $17 billion; life premiums $228,641,000, up 6.4 per cent; 
A&H premiums $174,096,000, up 14.3 per cent; auto premiums $188,612,- 
000, up 1.9 per cent; fire lines $40,086,000, up 7.7 per cent. 

Allstate Insurance— Written premiums $252,000,000; auto premiums 
$207 million, up 20 per cent. 

America Fore Group—Premiums written $271,411,532, decrease from 
last year $7,163,462; assets $993,017,602, increase $99,091,093. 

North America Companies 
8'4 per cent ahead of the $250 million in 1954. 


Premium volume estimated $20 million or 


(All these figures are preliminary estimates issued by the companies. Completed ‘annual 


statement’ figures will not be available until later—the editors) 


aA 
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irresponsible motorists on a com- 
pulsory basis.” He recommended 
they consider Insurance Superin- 
tendent Holz’s plan to pay victims 
out of a fund built up by assess- 
ments on uninsured or financially 
irresponsible motorists when they 


apply for car registration. 


damage in 1955 
estimated 


Jan. 18—Fire 
amounted to an 
$885,218,000 in the United States. 
The National Board of Fire Under- 
writers reported this total is 1.6 
per cent more than the 1954 fig- 
ure, when estimated monthly loss- 
es totaled $870,984,000. 
Jan. 19—Life insurance around 
the world has continued to in- 
crease, and in some countries ata 
rate much greater than that in 
the United States. Figures for 31 
countries, compiled by the Insti- 
tute of Life Insurance, show that 
1954 life totals were 1 to 33 per 
cent higher than the previous year 
and 2 to 70 per cent above 1939. 
For the United States, the in- 
1954, 


but it was 33 per cent in Japan 


crease was 10 per cent in 


and Brazil, 32 per cent in Greece, 
31 per cent in France, and 28 per 
cent in Mexico and Puerto Rico. 
Greece leads all countries in ra- 
insurance to national in- 
Canada 


tio of 
come with 150 per cent. 
is second with 128 per cent, and 
United States third with 111 per 


cent. 


Jan. 25-—‘“Terminal dividends” are 

to be the subject of a hearing 
by New York’s Insurance Depart- 
ment on Feb. 17. Superintendent 
Leffert Holz announced, “The De- 
partment proposes to require any 


company wishing to pay terminal 
dividends on policies terminating 
after the end of the dividend year 
current on December 31, 1956, to 
first submit its scale of terminal 
dividends to the Department for 


approval.” 


Jan. 27—Insurance for hospitali- 
zation, other 
medical expenses for the depen- 


surgical, and 
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dents of servicemen was advocated 
before the House Armed Services 
Committee by the American Life 
Convention and the Life Insur- 
ance Association of America. ( 
Manton Eddy, vice pres. of Con- 
necticut General Life, said the 
ALC and LIAA recommend a 
group major medical] policy with 
provision for all companies inter 
ested to reinsure portions of the 
coverage. 

At present dependents of ser- 
vicemen are provided medical care 
only when Government medical fa 


cilities are available 


And in the Future 


Feb. 6-8—American Management Associa- 
tion's Annual Marketing Conference 
Hotel Statler, New York City 

Feb. 7-8-9—Educational seminar co-spon 
sored by Bureau of A&H Underwriters 
and H&A Underwriters Conference, The 
Biltmore, New York, N. Y. 

Feb. 27-29—Annual electronics conference 
of American Management Association 
Hotel Commodore, New York, N. Y 

March 6—Pittsburgh's 30th Annual Insur 
ance Day, Hotel William Penn, Pitts 
burgh, Pa 

March 8—Life Underwriters Association of 
New York, 36th annual All-Day Sales 
Congress, Town Hall, New York, N. Y 

March 12-14—Agency Management Con 
ference of LIAMA, Edgewater Beach 
Hotel, Chicago, Ill 

April 3—Chicago's |ith annual Insurance 
Day, Palmer House Hotel, Chicago, Ill. 

April 9-1!—Accident and Sickness spring 
meeting, LIAMA, Edgewater Beach Hotel 
Chicago, Ill 

April 10-l11—Examination Board, ACLU 
Philadelphia, Pa 

April 30-May 2—LIAMA Combination 
Companies Conference, Shoreham, Wash 
ington, D. C 

May 4—Fraternal Insurance Counsellors 
Association, annual meeting, Congress 
Hotel, Chicago, III 

May 7-9—LIAMA Agency Officers Round 
Table, Westchester, Country Club, Rye 
we. ¥ 

May 20-24—National Federation of Finan 
cial Analysts Societies, 9th annual con 
vention, Sheraton Plaza, Boston, Mass 

May 21-23—Insurance Accounting and Sta 
tistical Association, annua! conference 
Hotel New Yorker, New York City 

May 23-25—lInsurance Company Education 
Directors Society, annual meeting, Sky 
top Club, Pocono Mountains, Pa 

May 28-June !—NAIC annual meeting 
Jefferson Hotel, St. Louis, Mo 

May 30—Slow Down and Live campaign 
national highway safety drive, extends 
through Labor Day, Sept. 3 

June 6-8—CLU examinations 

June 10-12—Insurance Advertising Confer 
ence, annual meeting, Skytop Lodge 
Pocono Mountains, Pa 

June 13-16—International A & H Associa 


tion, 26th annual convention, Saxony 


Hotel, Miami, Fla. 

July 23—-Thirteenth Life Underwriting 
School, sponsored by Connecticut Life 
Underwriters. at Un versity of Connect 
cut Storrs, Conn 
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American Insurance Company, ized to issue 20,000 shares ot 


American Surety’s board of tru 


Globe Assurance ha 


Balboa Insurance board of dire: 


Union Insurance Corporation has 


Company News Corner 


Newark, has formed a nation $10 par value stock and plans 
wide casualty claims supervi- to start business with $200,000 


sory unit in the Home Office paid up capital 
Loss Department. Four regional! - 
: American Universal has been li 
claims superintendents and a 
censed to do business in Con 
compensation claims superin T) 
necticut le company Is now 
tendent will make up the unit 


licensed in 22 states and 


under the direction of Assistan 
Alaska 


Secretary John L. Edelman 

American Life and Casualty In- 
surance Company is the new 
of American Christian 


tees are submitting for stock 
holders’ approval a plan to in name 
crease capital stock from 300. Life Insurance Company, Fargo, 
000 par value $25 shares to North Dakota 

2,000,000 par value $6.25 shares Craftsman Insurance has been li 
and exchange the old for the censed to sell accident and 


»w stock at a rate of or 
new stock a icles 4 tor | health insurance in the District 


d ui , ‘opose or . ; va ; 
aan ; " divide nd 9 ed f ot ( olumbia The firm now 
the new stock will be 90 cent pe 

: writes in 21 state 

compared to the present rate of 

$3. Trustees also announced the Union Labor Life has been li 


company became active in fire censed in California and Florida 


lines this year. (SPECTATOR’S 1955 and now writes in 20 states and 


FFA: AAA+, A+, A the District of Columbia 


Fireman's Fund Group moved into new mul 
tiple line and territorial alignments Jan. | 
Vice President Arthur T. Fleischhauer (left) 
will manage Eastern Dept. from New York 
James R. MacKay (right) is resident vice 
pres. of New England Dept. in Boston Rufus 
W. Harvey, Jr., is in Dallas, Texas, as resi 
dent vice pres. of new Southwestern Dept 
Thomas E. Sims, Jr., now resident vice pres 
will continue heading Southern Dept. New 
York Boston and Dallas offices will have 
multiple line departments with jurisdiction in 


all nes written by all Group's companies 


Allstate’s residential fire rate fil 


announced 
plans for entering the ordinar) ing, 15 below bureau rate 

life field. The firm ha pecial has been approved in Florida, 
ized In writing accident and the 37th state to accept the fil 
health and hospitalization on ing (SPECTATOR’S 1955 FEA 
industrial and comme al AAA—, A+, A+.) 


plan enter Iny the ind American- Associated companies 


life field a year ago has combined its head office lia 
bility and automobile underwrit 
tors voted to increase apital ing division under Vice Presi 
from $400,000 to $1,000,000 to dent Harry Lee The merged 


qualify as a multiple line cat unit, the Casualty Division of 
rier. Present plans are to ente the Underwriting Dept., will 
the company into th nland upervise underwriting of all 
marine field, confining casualty automobile, liability, and work 
writings to those written in con men’s compensation line 


nection with fire and inland Nationwide Insurance, formerly 


marine policies SPECTATOR Farm Bureau, has begun writ 


1955 F.F.A.: BBB+ 


A+, A ing inland marine business only 
in Ohio with Howard A ied 
been incorporated in St. Loui trom as inland marine man 


to do a general insurance b ayer. Montana recently licensed 


ness. The firm has been autho Continued on page 24 
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SPECIAL SPECTATOR NEWS—FEATURE 


Canadian News Roundup 


By LILLIAN MILLAR 


Canadian Correspondent 


Ikke insurance in Canada 
¥ains 


based on busi 


made impressive during 
1955. ‘Total sales, 
ness of member companies of the 
Canadian Life Insurance Officers 
Association, shot up about 24 per 
cent above the previous record in 
1954 Largest percentage in 
reuse Was made in group insu 
unee After a temporary halt in 
it rapid growth during 1954, 
group sales surged upward in 1955 
to a total nearly 50 per cent above 
the year before and about 7 per 
cent higher than the previous re¢ 
ord in 19538 
Ordinary life insurance sale 
hich account for more than 7% 
per cent of the total new busine 
rose by about 23 per cent. Indu 
trial insurance, which now amount 
to only about 4 per cent of the 
total, continued the decline of the 
{ few years, dropping about 17 


per cent below the 1954 total 


Benefits Up 7.5% 


Benefit payments in 1955 were 
ubout 7.5 per cent higher than in 
Nearly two 


thirds of the total went to living 


thie previou year 
policyholders in disability bene 


fits, annuity payments, matured 


endowment dividend and ut 
render value 

During the year the companie 
continued to increase the percent 
age of their assets invested in 
mortgage loans and to reduce their 
of Government of Canada 
With a larger 


higher income producing in 


holding 
bond proportion 
in thi 
vestment, rate of interest earned 
continued its upward trend 
Automobile insurance in Canada 
again pushed ahead in 1955 and 
premium volume will show § a 
healthy 1954. Ex 


perience of companies contacted by 


increase over 
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THE SPECTATOR indicate that the 
loss ratio was as good in 1955 o1 
a little better than in the previous 
year. Some companies report that 
very large claims are becoming 
more common but that these were 
offset by fewer claims per 100 cars 
insured, Repair costs, which have 
risen so sharply in the past few 
became 


years, steadier 


1955, 


during 


Although windstorm losses con 
tinued to be heavy, most companie 
report that 1955 fire insurance 
losses were satisfactory. Increase 
in premium volume will be ecu 
tailed by a Dominion-wide reduc 
fion in rates made last spring. 


Accident and sickness insu 
fastest growing 


line, continued to boom in 1955. A 


ance, Canada’s 


large percentage of the business is 
till written through group poli 

Some companies are now en 
deavoring to reach a larger per 
centage of the people by making 
this type of policy available to con 
cerns With only a few employee 
This would bring in many small 
retail establishments and small 


hops 


New Fire Bill 


New fire insurance legislation 


will make news this year. Begun 
10 years ago, the first major over 
haul since the 1870's of Canada’s 
fire law—in force in all provinces 
except Quebec 
pleted. The 


Insurance have recommended that 


has now been com 
Superintendents — of 


the new revision be enacted at the 
next sessions of the legislatures of 
the Provinces and that it go into 
throughout 
taneously. 


force Canada simul 


The revision is designed to 


clarify and bring existing legisla 


tion in line with modern condi- 
tions and coverages. The new 
policy will be shorter and simpler. 
A number of the outdated statu 
tory conditions will probably be 
This will cut the 
conditions 


eliminated. 
number of 
from 24 to 15. 
ferred to the substantive law. 


statutory 
Five will be trans 


Changes in statutory conditions 
include: (1) for the first time a 
precise definition of what fire poli- 
cies cover and what they exclude; 
(2) specifically what insureds have 
to do after a loss to make and 


prove a claim; (3 


elimination of 
the section which made it possible 
for companies to exact a penalty if 
an insured took out a second policy 
on the same property without their 
knowledge or consent. 

In view of the development of 
multi-peril policies, which include 
fire as well as other perils, it has 
been recommended that the fire 
statutory conditions be required to 
appear in all policies which insure 


against the peril of fire. 


A & H Strides 


At the same time private organ! 


zations are taking rapid strides 


toward protecting Canadian 


against the financial hazards ot 


accident and sickness. Many o1 
yanizations provide various form 
of pre-paid health care. Over 60 
insurance companies offer a wid 
variety of contracts Blue Cros 
plans operate in eight 
Medical and 


issued by se. 


hospital 
provinces surgical 
expense Insurance 
eral Blue Cross plans and eight 
medical care plans are sponsored 
In ad 


benefit 


by the medical profession 
health 


are made available by 


dition, insurance 
numerou 
co-operatives, fraternal benefit s: 


cieties and employee’ benefit as 
soclations. 

At the end of 1954 some 6',; mil 
lion Canadians had some form of 
pre-paid health care with these o1 


yanizations. After eliminating th 


provinces of British Columbia and 
Saskatchewan, which have com 
pulsory hospital care plans, thi 
means that 46.3 per cent of the 
total population have some form of 
health insurance. 

Most of this business has de 
veloped within the past ten- years 


Continued on page 65 
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Indian Rope Trick 


IGH placed Americans are often critical of 
H our life insurance companies because these 
carriers make no effort to expand internation 
ally. The 
that life 


(‘anada has 


critics point quite rightly to the fact 


been a marvelous force in stabiltz 


ing the economy of the nation and the indepen 
dence of the individual 
answer t ich faultfinde 


The most recent 


is contained in a dispatch from India which an 

nounced that the Indian Government has decide 

to nationalize life insurance. A new law grant 
‘ 


the Central Government the right to manage 


life insurance. This ordinance applies as well t 


the foreign busine of Indian companies and 


the Indian busine of foreign carrie Suc 
have from time to time been enacted 
ome South American and European countri 
\s far back as 1914, American companies kne 
that they had no business to be in Europe 
American life insurance essential ! 
\merican institution that based on the 
1 every American ti be Tree and ndepender 
Unt | other national adopt « ! pl osopn 
rovernment tne place ol Ameri ! life ! ! 
nee companies to underwrite n the Nort 
\merican continent where ndependence ! 


reedom are trea ired 


Deadly Evidence 


ie AWS in the wind sometime are the first 
N indication of changed atmospheric cond 


1956 


insurance in the United State and 


n their counterparts In many areas can | 
imilar harbinget of change Stud of hom 
ide and iicide in the past seemed to point to 
the tact that homicides rose in prospe dat 
and licide vhen the economi ki vere not 
o bright 
Be that a it mas a recent release from The 
Metropolitan Life of Ne York notes that whil 
the death rate in the United State for Yoo ! 
12 per 1000 of population about equi hit 
54, the death rate from neide in 1955 
reased mewhat over 1954 but that for hon 
des dropped slight 
Forrest Morton 
ITH regret we note the death of korn 
W Morton idden| it | home in Jackse 
e, ear} n Januat 
Vl Morton had a long and = disting hie 
eer in life 4 irance He had served the b 
( non capacith neluding yeat 
The of the ‘ York Life of ‘ Yor! the 
Mut Life I ( York and the Danke 
rust ¢ ( \ rr} 
l'orrest Morton had been a valued contribut 
Pitt PECTATOR for more than a quarter 
el ! In the pecialized field of underwritir 
( ! rance vith taxation of the proceed 
mind, we held him to be preeminent. THe Spt 
rATOR has lost a treasured friend, and its reade) 
nd the insurance world, a gifted student wi 
gave fully of his knowledge on a most importan 
! f f life insurance 
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| Believe There are... . 


\ 


a © you're with an insurance 


trade journal, eh? Doesn't mat 


ter to me which one, because there 


are so many of them that it’s all I 


can do to pile ’em up, let alone 


read ’em 


This greeting or a similar one 
was frequently thrown at me while 


I was working for one of the in 
surance publishers No doubt 
similar comments are still being 
received by members of the = in 
surance press, because the number 
of papers has slimmed out only 
slightly over the year 

r realize now that insurance me} 
have grounds for being over 
whelmed by the sheer volume of 
insurance publishing You are 
reading these words in one of at 
least 50 insurance busine pape) 
being published today You can 
imagine what a job it is for ad 
vertisers to select the right ad 
vertising vehicle out of 50° po 
sibilitie 


Slimming Down Slowly 


Iver since I’ve been on the ad- 
vertiser’s side of the fence, I've 


been faced with this difficulty of 
heer volume plus other complexi 
ties arising from current pra 
tices of many insurance publish 
e! This has furnished me with 
gray hairs—and I hope a pe 
pective toward insurance publish 
ing which you may find inte) 
esting 

These general remarks are de 
livered in a spirit of helpfulnes 
rather than carping criticism. It 
is to everyone’s advantage to im 
prove the breed There has been 
ome progress in insurance trade 
journals over the years. But the 
progre has been painfully slow 
and behind the norm for the busi 
ness pre in general A note of 
urgency is present for the laggard 
publications because more and 
more trade journal space is being 


purchased by advertising agencies 


9 





Such practitioners have in- 
jected a scientific attitude into the 
purchase of advertising 

There are one or 
papers published for almost every 


however, does one come up against 


Too Many 


RICHARD J. THAIN 


Vice President 
Thain and Spencer, Inc. 


cause a field is served by a num- 
ber of journals does not mean that 
it is well served. In fact, there is 
evidence that the more business 
papers there are in a field beyond 
a certain minimum—the poorer 
the service the field receives from 
them. A great number of journals 
can mean that the advertising et- 
forts of those who must use them 
will be so diluted by the necessity 
of trying to spread that advertis- 
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Insurance Magazines 


Tre opinions expressed in this article are, naturally, those of the author. Mr the all-line publications There are 
regional and local publications as 
These distin 
perhaps as they should 


But there is still a bewilder 


Thain submitted his ideas to us, and we agreed that publishing them might well a national 


tion are 
lead to a helpful discussion of this problem which has concerned so } 
” 


. ing variety in each of these cate 
leaders in the insurance industry b 
gories, and a great dea! of over 


lapping between the content f 


one category and another 
Mr. Thain's qualifications in the field of advertising are unimpeachable. As an 


officer in an advertising agency, he must study and select among business Better Papers Emerge 


Fortunately, a mall group of 


magazines in many fields including insurance. He holds Ph.B. and M.A degrees 
these 


publication eems to be 


from Northwestern University. He has worked as a newspaper reporter and emerging In each Cla lhese are 


better paper with broader circu 


for five years, as an insurance journal editor before going into this advertising lation and highet standards of 


editorial excellence The natural 


agency. In his spare time he is Lecturer in Advertising at Roosevelt University emergence of trong publications 


has been hampered, though, by the 


in Chicago, and reports that this article is a result of his research for the busi 


continuance in circulation of a 


number of marginal publications 
ness paper courses he teaches 
hang on yeat 


which manage to 


after year and drain off a certain 


amount of the advertising rev 


Naturally THE SPECTATOR welcomes comments on Mr. Thain's article if enue Of course, every man has 
a right to make a living 


enough informed and well balanced opinions on this subject are sent to us . . ‘ ” 1 
By weak pusines papel | 
mean those which offer their read 


will be glad to publish them in an early issue of THE SPECTATOR the editors 
e! ittie ane 


consequently give 
advertisers a very low readership 
at high cost per reader. There are 
certainly few insurance men who 
not recoiled at insurance 


puff sheet A “puff sheet” is a 
publication which trades 


nave 


editorial 
great enough to pace for advertising dollars and 


vhich devotes a great deal of edi 


ing over many papers that the ad- publications is 
vertising 


Where the number of journals is 


loses effectiveness threaten the general quality. Too 


many cooks are spoiling whatever torial time to celebrating the glor 
broth there is 
Admittedly, different 
tions serve different walks of in 
different 


large, it can mean that there is advertisers in picture and 
duplication in 


and in news content and that the 


great circulation publica ich huffing and puffing 


upplants news and information. 


reader is too overwhelmed by the surance life in region There are still a lamentabie 


accumulation of paper to open any 
of them. After 15 years of work 
ing with 
zines, I have been forced to con- 
clude that the quantity of 


insurance trade maga- 


these 
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and with different emphasis. There number of publications in the fieid 


are the association papers, the 
news weeklies and the sales 


lies. There are the fire and ca 


month 


ualty papers, the life papers and 


which base a heavy portion of 
their advertising sales appeal on 
the number of editorial lines of 


Continued on page 41 











Factory Mutual engineering department has had 


ts own 
laboratories for research 


since 18846 Above engineers 
make approval test of dry 


chemical type extinguisher 
Smothering cloud of special powder quickly snuffs out hot 
gasoline fire. Below, series of tests are conducted on fire 
behavior of insulated metal roof decks on special structure 


erected with cooperation of Metal Roof Deck Institute 





By AMBROSE B. KELLY 


General Counsel 
Associated Factory Mutual 
Fire Insurance Companies 


HE Associated | tory Mu 


tual Fire Insurance { ompanies 


consist of eight mutual compani 
Three of these COmMmpahiles, tne 
Manufacturers Mutual Fire [insu 


ance Company, the Firemen Mu 
-_ 4 = fm ms tual Insurance Compan and the 
a i 
” J | } } | ;.| AL aRe, Blackstone Mutual Insurance Com 
J Ap ) 4 ; a a ed pany are domiciled in Providene 
i aie ‘ ‘ a fF 
y lla, ey. f } fe 
2 ‘s - ; 
Tunnel for explosion testing, below, is one of numerous Spray sprinkler testing is also carried out at Norwood 
facilities for research in loss prevention done at rec ently 


expanded laboratories at Norwood, Mass 


below. New spray sprinkler head developed 1950 has 
been widely adopted by sprinkler manufacturers 
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and Why of the 
Factory Mutuals 


In its field, this group of eight companies is well known, well respected, 


but often misunderstood, THE SPECTATOR asked Mr. Kelly to clarify 


operations of this team and its work for industrial fire protection. 


Rhode Island. Three 
Boston Manufacturers Mutual In 
surance Company, the Arkwright 
Mutual Fire 
and the Industrial Mutual Insu 


Insurance Company 


ance Company have 
offices in the Boston area. The Pro 
tection Mutual Insurance Company 


is located in 


more, the 


their home 


Chicago, and the 





ASSOCIATED FACTORY MUTUA 
FIRE IN RANCE COMPANIE 
+ 


WOM 1900 701954 














Manufacture) Mu 


( ompan\ i! 


Philadelphia 
tual Insurance 
Pennsylvania. In addition to thes 
companies, the Affiliated Fk M |; 
wholly 


ubsidiar 


Company the 
Mutual 
is also located in Providence 

The first of the Factory Mutual 
companies was the Manufacture 


urance 


owned Factory 


ASSOCIATED FACTORY MUTUAI 
FIRE INSURANCE COMPANIES 
+ 





Mutual of Providence 
inh 1R35 Phi 


ganized by a group of te xtile man 


Incorpora 


company Vil 


ifacturet! who felt that the ex 


‘ 


ing method of establishing 


insurance rates did not give the 


better risk ufficient credit) to 


features of construction and pro 
vhi h 


ibilit of 


tection against fire lo 


harply reduced tne po 
claim The wcess of the fir 
company Wa oO outstanding that 
groups of manutacturet In other 
tates and in other types of b 
re established 


simiilas compa 


nies which had equal suc Con 
tinuing tni tradition, the Board 
of Directors of the present compa 
nie consi f ton manayement 
representatiy from corporation 
of variou izes operating In a 
riet of industrial field 


At one 


rt companie in 


time, there 
ve 
oclated Factor 
but it the result 


Continued on page 57 


extreme eft snows arow 
force of Fac tory Mutua 
1900 to December 


Chart Il lustrates the gro 
sets of the e ght companies 


ame 54-year period 
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# The Atom 


UCH ha bee aid about 
Atomic Energy. Much more is still 
be said It is a revolutiona) 
development comparable to the fit 
Wheel, the first steam engine, o1 
the advent of electricity. The most 
remote corners of the world will 
in time be vitally affected by some 
facet of atomic energ 
To the layman almost all angle 
of atomic energ are a_ great 
myster “ven if you visited the 
Atom eace”’ exhibit in New 
York ( y and carefully watched 
the numerous replicas of atomic 
power plants in operation, it is 
likely you would still be mystified. 
Even so the m tery of atomic 
energy has not been as influential 
factor on the minds of many in- 
esto} a ha been the glamout 
irrounding its development 
\tomic energy is glamorous in the 
nse that you can let vour imag 
nation run to endle lengths on 
its possibilities. But when it come 
oO Investing your money on some 
ol those po ibilitic 
pay to do ome 
thinking 
Atomic energy’ 
great discoverie 
yoing to envelop the 
potential value or replace 
ting forms of powe1 


hort veal Once the 


By ERVIN L. HALL tablished that the 


Partner, Davis and Hall Investment Management mashed, some yeat 
effort, without regard 


nece ary to produ 
. atomic bomb and 
Nuclear energy will not cause a destructive explo- 


t he 


sion in investment values, writes THE SPECTA- 


mtinuing contre 
TOR'S regular contributor on investment matters. y control to 
\ \ the weapon 
made th 
reiea 


work. In 


THE SPI 





in a Competitive World 


of course, this continuing control th ource of earn Van yvek Brooks wrote about 


is essential and costly. The sub n When the atom can be put ars ago might have 


Twe 


marines U. S. S. Nautilus and to practical, competitive use these t! 1 century counterpart 


‘ 


U. S. S. Seawolf, have both suc firm vill have the “know how” \ imilar developme: 
cessfully operated with atomi vy to handle it place in remote se 
fuel for power, but here again the h roblem of bringing atomic vhich is 

cost was high and the main ob the point of being com Vaz Here the po 
jective was naval progress with other ources of a dependable source of pe 


f 


extremel) important hampered by the problem rf 


10 doubt there will be torage and transportation that 


. ' power plants in the neat ach oal and oil, Would ences 
In the industrial field the prob i in fact the Yankee Atomic aa We elopment 


Atom in Industry 


lem of the exploitation of the atom ee as obtained approval 
is entirely different, and this is the f the ; ri & Exchange Com 
field in which rests the hopes of n mn for the initial financing of 
the future. The atom, wonderful a pro Atomic Energy Con 

and awe inspiring as it is, neve 

theless is in a competitive field, a 


lor a plant to ha 


field where cost of production and 
cost of operation count Industr' vacitv of 125.000 kilowatt | he popu 
cannot afford to use atomic powe1 on the Deerfield Rive) ! growing rapidly 
or any form of atomic energy, if Massachusett The cost rising standard of lis 
t of the end ‘ i $33,000,000 lhe oper: 


I 


in so doing the co 
product will not be competitive on of this plant, in which twelve yu } machine 
That is why uch firms as Genera participate, is for ex 


Electric, Combustion Engineering purposes, even thougt vork ¢ 
Union Carbide and a number of ower so prod 
public utility companies are spend 2; » h ito the Boon for All 
r time and money on me ; 
best and mo 


handle thi 


po 
are remendous, the 
they will derive no more 
from uch research than 
many other research undert 
intil considerable sums ha\ 
pent. Five or even ten yea 
be necessary, in the opinion 
eph V. Santry, chairman « 
bustion Engineering, 
worthwhile return 
experiments with j itom yn ¢ } { of ae \ VY @exampir ria 
tinue in the laborato1 id } i Nev Sngland ha oO} yument that atomic en 


factory, Combustion Engineering come competitive 
like many other firm i vorking me a practical indu 


like a beaver on conventional prod g of New England” tha Continued on page 63 
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Company News 


> 


“a Continued trom page 25 
Yi Something NEW 
the three Nationwide companies 
, 


making 19 states in which they 
an can operate. The auto and fire 


firms are also in Idaho and A} 


for FULLLINES PRODUCERS eH, kansas, the auto and life in 
Michigan and Florida, and the 
ee fire and life in Oregon SPECTA 

—— 





—e eee ror 1955 FFA: Auto AAAA, 
A+, A+ 
Missouri Insurance Company 
Liberalized Non-Medical Limits stockholders have amended the 
. 4 articles of incorporation in its 
Designed to Save Your Sales Time charter to permit a change in 
name to the Life Insurance 
As a full-lines producer, have you ever 
Company of Missouri 
wished you could handle average life 
cases with something resembling the pattern Old Republic Life Insurance 
of fire and casualty procedures? the new name for Old Republi 
Credit Life Insurance by re 
Now you can...with Continental cent action of its shareholde 
Assurance. A new liberalization permits Stockholders also voted to in 
general lines men to write up crease capital stock by 10 pet 
to $15,000 non-medically to age 35 cent. A stock dividend was de 
clared on the basis of one share 
Any strings? per ten shares presently owned 


All lite business must be placed with Southern Insurance and In lus 
Continental Assurance...plus the reasonable trial Life boards of directo 
requirement of sufficient underwriting have announced sale of 10 000 
know-how and experience. Provision is made shares of common. stock fo! 
to help producers to qualify $300,000. This amount increase 

Industrial’s capital from #200 
Here is concrete evidence of Continental's 000 to $300,000 and adds $209 
strong liking for general lines men...reflecting 000 to capital surplu South 
why it holds a No. | position as carrier for ern Insurance, SPECTATOR 1955 
their life business. You will find our complete FFA.: BB+. A+. A4 


story and all the advantages 6 
Franklin Life of Springfield, III 


has ceded and sold its outstand 


offered...most interesting. Ask for it 


ing group busine with about 





$6 million in force to Contit 
tal Assurance Franklin [i 


Continental now weite only ordinal 


ASSURANCE COMPANY annuity plan and has o 


Your Kind of a Life Insurance Company billion in fores 
Dept. 320 + 310 South Michigan Avenue + Chicago 4, Illinois Mijority stock interest in 
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NEW SECURITY | would like to know more about the advantages of Alex. Brown and Son 
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A new compen- send booklet describing the new Security-Benefit Plan William Elliott pre eae 
sation plan now available to general-lines producers. Philadelphia Life, and | 
makes life insur- Swett. Jr.. formerls 

ance the direct 
means of achieving 
income security as ADDRESS 

long as you live. 

Ask for free booklet CITY ZONE____STATE 
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ir old comp 
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BF spnenovn B. JONES purchased 
contingent remainder  inter- 
ests in two trust estates from the 
remaindermen. In each case, if 
the remainderman had died prior 
to the death of the life tenant, 
Jones would have received nothing 
by reason of his purchase and 
would have lost the amounts which 
he had paid. In order to protect 
himself against such possible losses, 
he had the remaindermen take out 
insurance on their lives with Jones 
as the beneficiary in each of the 
two policies. It was agreed that 
Jones should pay all of the pre- 
miums on the life insurance and 
Was not to be reimbursed therefor 

In 1950, he paid out $1,486.90 in 
premiums, and claimed a deduc 
tion therefor in his income tax, 
which the 


lowed inasmuch as the proceeds of 


Commissioner disal- 
the life insurance policies, if and 
when paid to Jones by reason of 
the death of the 


constitute tax exempt income. The 


insured, would 
Tax Court of the United States, in 
Donald B 
Jones 


the case of Jones and 
Mercy P 
ha upheld the 


namely, 


(Commissioner, 
(ommissioner, 
that the life insurance pre 
miums were not deductible 

rhe trust 
in question had been set up by 
William E Pulsifer of New York 


City as donor on January 30, 1926 


Pulsifer Transaction 


rhe president and directors of the 
Manhattan 
named trustees. The primary life 
Pulsifer, 


the daughter of the donor Upon 


Company were the 


beneficiary was Mary G 


her death, provided the donor was 
not then living, the trust principal 
was to be divided into five equal 
hares to be held for the benefit of 
the five children of the donor’s son, 
Lester S. Pulsifer, until each be 
came 25 years of age, at which point 


Pulsi- 


fer was one of the five children. 


distribution was to occu 


In the event any of the children 
died before the termination of the 
trust, the trust 
vided for alternative takers 


Instrument pro 
When 
the sale was made Pulsifer was 35 
vears of age and the life tenant un 


der the trust was 73 


Policy As Protection 


A price of $37,500 was ayvreed 
upon. One of the conditions of the 
sale stipulated by the buyer wa 


that the seller procure a policy 


February 1956 


ax analysis... 





By FORREST L. MORTON 
Consultant, Advanced Underwriting, Gulf Life 


Life Insurance to Cover Remainder Interest 


insurance on his life Jone Wa 
ot interested in this life insurance 
as an investment but merely as a 
protection against the possibility 
that Pulsifier would predecease the 
then living life tenant under the 
trust If uch an eventuality o« 
irred, Jones would receive nothing 
from the trust upon distribution 
Ihe ale was consummated on De 
cember 1, 1948. In addition, Jone 


paid a $5,000 commission on. the 





Editor T. J. V 
ate Mr. Morton's career 
ite on page 277 to th 


jrance executive 





vhich he tre: as a part of 
tment 
a part of the ransaction, 
Pulsifer applied for, and received 
from, the Manhattan Life In 
York a 


irance poil 


irance 
Company of New 
modified life in 
ife in the face amount of $80,000 
inder which Jones became the sole 
beneficiary and ownet Phe poli 
lad é two-year incontestability 
and iicide clause, and to guard 
against this, a policy was procured 
from Lloyd’s of London for 
premium indemnifying 
the extent of $43,000 

Jones determined the amount of 
Manhattan 


$20.000 on the 


irance under the 


Life policy he 


f an estimated life expect 
ancy of the life tenant under the 
trust of about 10 years He be 
lieved that he might have to watt 
that long before realizing on his 
investment of $42,500, and during 

period he felt that normal! 

suld have been able to double 
mone 

Sloan Transaction Klizabeth B 

under the 


Leon H | 


Blanchard She had a vested one 


loan Was a beneficlar' 


vill of her grandfather 


ixth remainder interest in the ¢ 
tate subject to the life estate ot 
her grandmother, Annie Blanchard 
Jones also interpreted the will a 
giving Elizabeth a further inter 
in the estate provided she survived 
her aunt, Bertha Clayton, who was 
al a life tenant under the 
Jones calculated the value 

interest in the estate through hei 


grandmother to be about $43,000 
to $35,000, and offered to purchase 
from her a part of her estate sub 
ect to ex agreed 


that he 


isting loan It wa 
hould pay Elizabeth $4,000 
for a one-half interest in her rigt 
inder the Blanchard will, and 
also agreed to a ime and pa 
further interest on the loan 
ject to recoupment when Kelizabe 
realized on the estate 

As a condition of the sale Jom 
required that Elizabeth obtain an 
ordina irance poli on 
ner lite - ace amount of 
$10,000. He agreed to pay the en 


Continued on page 36 








A NEW Approach 
to Fire Protection 











W ant 


information on hose and friction loss. 


reliable up-to-the-minute 
prinkler systems, relaying of engines 


other important problems you 


meet in your daily work 7 


Youll find them in a hurry in a 
ney book, FIRE PREVENTION 
AND PROTECTION FUNDAMEN 
PALS by Gilbert EK. Stecher 
teacher and consultant on fire prob 
lems, Published by The 


since 1868, this 


noted 


Sper lator, 
authority 
‘ M4 pape 


Comburology, a new science 


Hhistitanese 
handsome volume de 
cribe s 
of fire prevention and protection. It’s 
i science based on solutions worked 


out by Mr 


of field experience 


Stecher in his many years 


hor your future progress, ordet 
MIRE PREVENTION AND PRO 
PECTION FUNDAMENTALS TO 
DAY, $10 per copy 


a 


YOUR CLIENT’S 
confidence is YOUR 


most valuable asset! 


e Where property values 
are in question, always 
refer your client to 

a nationally known 


reliable appraisal firm. 
THE 


LLOYD-THOMAS 
CO. 


4411 Ravenswood Avenue, Chicago 40, IIL. 
First for Factual appraisals 
since 1910 


OFFICES COAST TO COAST 


Tax Analysis 


Continued from page 35 


tire cost of this insurance. The 
policy was obtained from the 
Equitable Life Assurance Society 
on the ordinary life basis, the pre- 
mium being $381.30. 

Jones never collected the 
amount of either of the policies on 
the life insurance held on Pulsifer 
and Elizabeth, and so far as the 
the policies are still 


face 


record shows, 


in force 


Proper Deductions 


The opinion of the court reads 
in part as follows: 

“The issue is whether the pre- 
mium paid by petitioner in 1950 on 
the policies on life insurance on 
the lives of Pulsifer and Elizabeth 
of $1,105.60 and 


proper 


in the amount 
$381.30, 


deductions 


respectively, are 
from gross income in 
pursuant to the provi 
23(a)(2), In- 
1939, as 


whether 


that year 
sions of section 
ternal Revenue Code of 
petitioner contends, or 
such deductions must be disallowed 
because of the provisions of sec- 
tions 22(b)(1) and 24(a)(5) of 
the 1939 Code, as the Commissioner 
has determined. 

“The facts may be summed up 
briefly as follows: 

“In 1948, petitioner bought an 
interest in an inter vivos trust from 
one of the named remaindermen. A 
similar purchase of an interest un- 
der a testamentary trust was made 
in 1950. In 
tioner considered the purchase as 


each instance peti- 


an investment. In each instance 
petitioner was faced with the situa- 
tion that if either of the re- 
maindermen predeceased the life 
tenant then on the death of the 
latter the 
In other words, petitioner 


petitioner would get 
nothing. 
would realize on his investment 
only if the life tenant in question 
died before the remainderman. In 
the Elizabeth Sloan 
this applied only as to one of the 
two life tenants. Under these cir- 
cumstances, petitioner took 
Which he thought would protect his 


transaction 


steps 


investment against possible loss. 
“Petitioner decided that insur- 

ance on the life of the remainder- 

men was the only practical protec- 


tion available. Neither remainder- 
man was willing to give any guar 
antee against loss. The remainder- 
men wished to realize in advance on 
their trust much a 
they could and petitioner was will- 


interests as 


ing to purchase their interests, or 
a part thereof, provided the for- 
pro- 
their 
was ob- 


mer could cooperate in the 


curement of insurance on 
Such insurance 
tained, and petitioner became the 
sole owner of the policies. He had 
no interest in this insurance as an 
investment and considered it solely 
as a protection of his investments. 


lives. 


“The question is whether, under 
these facts just summarized, peti- 
tioner is entitled to a deduction of 
the premiums which he paid in 1950 
on the insurance policies taken out 
on the lives of Pulsifer and Eliza- 
beth. 
tion 23(a) (1) have expressly recog- 
insurance premium 


The regulations under gec- 


nized that an 
paid to insure against the loss of 
business property is a deductible 
business expense Petitioner 
contends that the same rule is ap- 
plicable to section (23(a) (2) where 
a non-trade or non-business ex- 
pense is incurred. In support of 
his contention petitioner cites and 
Higgins United 


relies upon Vv. 
Supp. 252 


States, 75 Fed 


Denying Deduction 


“In the instant case, as shown 
in the deficiency respon 
dent’s reason for denying the de 
duction of the $1,486.90 life in- 
surance premium here involved was 
that such premiums are not de 
ductible by reason of the provisions 
of section inasmuch as 
the proceeds of the policies when 
and if paid to petitioner by reason 
of the death of those insured will 
income to 


notice, 


24(a) (5) 


tax-exempt 
reason of the pro 


constitute 
petitioner by 
visions of section 22(b)(1). Re- 
spondent still relies on this de 
termination made in his deficiency 
notice. 

“We think respondent’s determi- 
nation must be In Hig- 
United States, supra, upon 


sustained. 
gins v. 
which petitioner strongly relies, sec- 
tions 22(b)(1)(A) and 24(a) (5) 
were in no sense applicable. There 
fore, we do not think that case is 
these 
sections relied upon by respondent 


in point here. The first of 
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distinctly 
received by the beneficiary of a life 
insurance policy shall not be in- 
cluded in gross income. The sec- 
ond of the sections mentioned, sec- 
tion 24(a)(5), provides, in sub- 
stance, that which are 


provides that amounts 


amounts 
allocable to exempt 
not be deductible even though they 


income shall 


would otherwise be deductible 

“It is true, of course, that peti 
tioner has never received any pro 
ceeds from either of the insurance 
policies which he took out on the 
lives of Pulsifer and Elizabeth. 
Sut we do not think this fact would 
have the effect of making the pre 
miums which he paid in 1950 de 
ductible. It seems to us that the 
payments of the life 
premiums are properly allocable to 


Insurance 


the two life insurance policies of 
which, during the taxable 
petitioner was the beneficiary and 


year, 


that any insurance he might receive 
thereunder would be exempt from 
taxation. That 
think the premiums are rendered 
non-deductible by section 24(a) (5 


being true, we 


“Respondent cites, as supporting 
his contentions, National Engrav- 
ing Co. 3 T. C. 179 In that case 
the taxpayer agreed with one of its 
stockholders to buy from his estate 
all of his stock in the taxpayer for 
$15,000. 
stockholder’s life for that amount 


The taxpayer insured the 


in order to have available funds 
for the purchase. One of the in 
surance policies contained a double 
indemnity clause on which the tax 
payer realized so that the total in 


surance collected was $25,000 


Local Fees 


“The taxpayer, after paying 
$15,000 to the stockholder’s ex 
ecutrix for the stock, wa ued foi 
the additiona! insurance which had 
been collected In successfully de 
fending that suit, the taxpayer in 
curred legal fees which it claimed 
as a deductible expense in its in 
come tax return We held that 
the deduction claimed under section 
23(a) (2), the same section unde) 
which the petitioner here claim 
the deduction, must be disallowed 
because of the provisions of section 
24(a) (5) and section 22(b) (1 

“It is true that in the 
Engraving Co. case, supra, 
the taxpay 


expanded 


duction sought by 


was for attorney’s fee 


February 1956 


in defense of a suit involving a 
portion of the proceeds of a life in 
surance policy which had been paid 
to the taxpayer upon the death of 
one of its stockholders, 


the deduction involved in that in 


wherea 


stant case is for premiums paid on 
life insurance policies taken out on 
the lives of persons from whom 
petitioner had purchased contingent 
remainder interests and which poll 
cies were made payable, to peti 
This difference in the cla 


which deduction 


tionel 
of payments for 


company 


successful. 





is sought we think makes no 
difference in the principle involved 
lhe insurance proceeds from the 
two insurance policies, if and when 
collected by petitioner, we think 
would be exempt from taxation un 
der section 22(b)(1) (A There 
fore, deduction of the premiums 1s 
section 


to be under 


24 (a ’ 


The Commissioner's 


di allowed 


determina 
tion against the allowance of the 
deduction of the premiums was sus 


tained 


American United Life’s representatives are “going 
places,” because American United ts a “growth” 
all its machinery is geared to making 


successful field underwriters 


Aggressive in its attitude, progressive in its think- 
ing, American United keeps open the channels of 
communication between the field force and the 
Home Office. Competitive contracts, practical sales 
tools, and a complete line of merchandise make 


American United Life’s men strong, resourceful and 


AMERICAN UNITED LIPE 


INSURANCE 


fete) $7) \, p 4 


INDIANAPOLIS , INDIANA 


ALL ORDINARY LIFE FORMS ® FLEXIBLE OPTIONS @ LIFE INCOME # LOW WET 


COST SPECIAL * UNIQUE JUVENILE 


* PENSION TRUSTS 
ISTS IN THE FIELOS OF 


* GROUP INSURANCE ® GROUP RETIREMENT 
* MAJOR MEDICAL #® NON CAN DISABILITY # SPECIAL 
SUBSTANDARD UNDERWRITING AND REINSURANCE 





new englan 


Massachusetts Revisited 


Massachusetts, the native land of 
ich Opponents of oppressive gov 
ernment as Paul Revere, ha 
past twenty even Yeu! 
‘ 


eat of 


deeply entrenched central 


zed authority. It also the annual 
cene of disgraceful exhibitions of 
politicians posing as automobile in 
irance rate-make} Phese hassel 
conducted by the in 


jIrance COMMIS 


loner, are called “hearing Com 


pane with an eye on their bal 


heets, always tell how much 


Politician 


ance 
they are losing with an 
ear for publicity, alway protest 
that rates are too high. Insults are 
the order of the occasion and every 
body gets mad, The public doesn’t 
know any part of the real story 
Note for any 
is proposing compulsory insurance 
Please attend a Ma 


ny. Paul 


other state which 


achusetts hea 
Revere, won't you ride 


again? 


Manpower, 1956 


No improvement is noted in an 


wer to the perennial question, 


“Where can I find a good man?” 
Despite the insurance industry’ 
there 1 still 


limited knowledge of the benefits of 


effort in education, 
an insurance career—-elther as an 
agent or as a company man, Some 
of the public apathy dates back to 


, in the 


_ become the 


haphazard hiring and_= training 


practices of past years. 
placement directors work for a liv 
turbed 


ing, too, and become di 


vhen thelr yraduates are kicked 


around 
Kven now, insurance companie 


an’t come up with an organized 


program of “management train 


or “executive development,” 
vhatever it is which appeals to 
mucn a 


other 


a prospective trainee as 

program offered by 
Husine es 

The immediate solution i 

By personal example, su 

essful insurance people will en 

hance the reputation of the insu 


ance business and, through per 
onal observations, they will attract 
persons who have a good chance fot 
iccess. However, no one has yet 
devised an attitude test to measure 
the basic question—will this man 
work hard? 
Conversely, insurance as a pri 
vate business Institution is enjoy 
ing excellent public confidence. The 
only limitation on insurance fulfill 
ing its opportunity to serve people 


is to find people to do the serving 


American Agency System 
What is the function of 
and what is his future? 


an ayent 


The demonstrated value of an 


agent is that, ideally, he renders 


( ‘olleye 


sound insurance advice which prop- 


erly protects needs. He must ex- 


+ 


pedite claims to be certain that 


they are handled promptly, fairly 
and efficiently. 

In complex cases, he must obtain 
a wealth of information from his 
prospect, review past experl- 
ence and rating data, arrange in- 
spections, prepare analyses, recom- 
mend improvements in safe prac- 
tices, reduce insurance costs 

For the man who is something 
more than a “contact” man, the 
future is excellent. Ten percenters 
will make ten per cent; twenty-five 
twenty-five 


percenters will make 


per cent. How much do you want to 
make’? The more of your job the 
company has to do, the less you 
make, Nobody 


other way. 


Automobile Tip, 1956 


Fifty-five per cent of all families 


would want it any 


now own their homes; 70 per cent 
have one or more cars. It is notable 
that only 38 per cent of automobiles 
are less than four years old. This 
has two meanings for the automo 
bile insurance agent; first, the put 
chase of new automobiles will mean 
increased limits and more concern 
for adequate coverage on expensive 
automobiles; second, consumers will 
ye spending money on automobile 
which might otherwise yo toward 


other lines of insurance 


Life Tip, 1956 


Social Security developments in 
1956 will probably include passage 
by Congress of two additional fea 
tures: the establishment of a lim 
ited program of disability benefits 
at all ages; and the lowering to age 
62 or 60 of benefits to women. The 
life agent should consider how these 
changes will fit in with his pro- 
gramming for present and future 


prospects 


General Business Tip, 1956 


Budget and taxes: Barring a 


sudden political development, it is 
expected that 1956 will witness the 
first balanced budget since 1951. A 
surplus of several billion is ex- 
pected. Present plans are that the 
surplus will not be used to reduce 
the national debt, but will be re- 
turned to the public in the form of 


tax reductions for individuals 
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coverages 


and torms 


Monies and Securities, Broad Form 


A 
Q. What companies write this 
form? 
A. Casualty, issued 


by the Burglary department 


generally 


Q. How is it written? 
A. As a separate policy or as 


a part of the “3D” contract. 


Coverage 


Q. What does this policy pro- 
vide? 

A. (1) Under section A, the pol 
icy provides indemnity for loss, 
inside the premises, of money and 
securities resulting from destruc 
tion, disappearance or wrongful 
abstraction; also loss of other 


property as well as damage caused 


by safe burglary, robbery or the 
attempt thereat; also loss of con 
tents and damage to locked cash 
drawers, cash boxes or registers 
or their removal from the prem 
ises and damage to the premises 
if the Assured is 


of or responsible therefore, (2 


the owner there 


Under section B, monies and se 
curities are insured against loss 
due to destruction, disappearance 
or wrongful abstraction thereof 
outside the premises while being 
Other 


property conveyed by the messen 


conveyed by a messenger 


ger is covered against loss by rob 


bery or the attempt thereat 
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Exclusions 


Q. What are the exclusions? 
A. This policy 


108 (1) due to fraudulent, dis 


doe not cove! 


honest or criminal act committed 
by the assured, director, trustee 
or other member of his personnel 
except that this limitation does 
not apply to robbery and safe 


burglary losses unless committed 


by the assured or a partner; (2 
>) by 


rendering monies o1 


forgery ; viving or sur 
ecurities in 
any ex¢ hange or pure hase 
accounting or arithmetica 

or OMISSIONS; ) 

or acts of wat 6) due to 


property other than monies and 


uritie 7 of manuscripts, 
records, accounts, plate glass o1 


lettering thereon 


le 
CLasT Stop 
| FOR 
wwTo 
[INSURANCE 


M7771 
Dy ¢| 1 lies 


within coin 


Money 


operated 


contained 
vending machines or 
amusement devices is covered if 
a recording instrument within the 
devices continuously records the 
coms deposited therein 

The insured must maintain re 
ords adequate to determine th 


amount of loss 


Rates 
Q. What are the rates? 
A. Premises coverage rate 


determined by | territory 


whi h the risk Is lon ated: z 


ture of business (there : 

classifications); (3) type of 
or vault. Highest rate appli 
there 1 neither safe nor = vaul 
There are five classifications 
Many discounts are 


manual rates per $1,000 vary from 


available 


$10 for a class 1 risk with safe 
“EF” and located in territory 1, to 
$222.00 for a clas 1! risk with 
no safe or vault in territory 17 
the highest rated territory 
Messenger rates vary according 
There 
Number of guard credit is al 


to territor\ are seven 
lowed for a maximum of five. The 
lowest rate is $1.70 per $1,000 i 
territory 1 with five guard to 
$13.75 in territory 7 without any 
guard 

minimum premium Ist lo 
additional $15 


premium 


Inside 

cation $50, any 
Messenge! minimum 
Ist messenger $12.50, any addi 


tional $4.50 


B 
Why This Broad Form 


It is embarrassing for a pro 
ducer to have to tell his assured 
“Vou “ure not covered 


losses of thi 


against 
nature Monies and 


ecurities disappear There is a 
theft of funds and no evidence of 
burglary. This broad form po 
removes the usual require 
ments found in the limited bu 
vlary and robber form ich 
evidence of forceable ent 
felonious acts or violence infl 
ipon the custodian, a 
monie and securitie In 
to afford more complete protectior 
the policy is extended to cover lo 
of other property caused by a rob 
bery and/or safe burglary includ 
ing damage resulting therefrom 


Continued on page 40 
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Coverages and Forms 


Continued from page 39 


Many Rate Discounts Available 
The 


securities 


rates for the monies and 


policy are compara- 
tively high for many industries in 
some territories. This is espe- 
cially true if there is no combina- 
tion locked safe* or vault* on the 
premises. The minimum premium 
of $50 for the inside coverage re- 


moves this form as an applicable 


risk with 
There are a 


coverage for the small 
limited 
great many 
which materially reduce the ulti- 


exposures. 
discounts available 
mate cost of this insurance. 

* A safe or chest equipped with 
a key lock and bearing the label 
“Underwriters 
Inspected K. L 


ited as 


Laboratories Inc. 
Surglary” is cred- 
wey burglar- 


class safe, 


resistive. 
Watch For "T 20" Safes 


As the safe and/or vault classi 
fications determine the basic rate 


Step up protection and Savings 


for business property owners 








ier a segtas insurance 18 a 
common weakness of business 
insurance programs. Too often 
after a loss—business Owners find 


that they won't recover nearly 
enough to replace de stroyed build 
ings, stock and equipment. Or, 
they have no cove rage at all 
againstloss which could have been 
insured 

W hy is this? Better selling would 
help; just as there is need for bet 
ter planning of programs to pro 


vide more ade quate protection 


adequate insurance protection at 
reasonable cost 

It’s here that the lower net cost 
of mutual insurance can be of help 
{Oo agents in getting higher insuf 
ance-to-value; in selling additional 
forms of insurance that round out 
protection 

We'd like to tell more agents 
about ways that Grain Dealers’ 
services can be used to step up 
protection and savings for their 
business clients. Write for full in- 


{GENCY PLAN. 


formation on our 


Cr0in Cealeubfiitidl, 


INSURANCE COMPANY 


INDIANAPOLIS 7, 


INDIANA 


Western Department: Omaha 2, Nebraska 


FIRE « CASUALTY e 


AUTOMOBILE e 


INLAND MARINE 











for this policy it is important that 
the proper description of the con- 
furnished the under- 
writers. There are many safes 
labelled “T 20” by the Underwrit- 
ers Laboratories and this designa- 
tion merits a class “C” or burglar- 


tainer be 


resistive rating which reduces the 
charge for the ordinary class “B” 
unit approximately 
As this label is small, 
inches, it is often 
inspectors. If the 


fire-resistive 
10 per cent 
about 3 x % 
overlooked by 
safe has been painted this small 
may be difficult to 


metal strip 


locate. 
Other Reductions 
While all 


counts would not apply to any one 
reductions are 


listed manual dis- 


risk, available 
often overlooked, such as: 

1. Securities only limitations. If 
offer only a limited ex- 
posure a 30% saving can be af- 
fected by restricting the coverage 


monies 


to securities. 
2. Excess coverage over a 
blanket bond carried by a finan- 


institution—discounts up to 


cial 
10%. 

3. Inside reductions: 
(a) Watchman 
15%, (b) Guards 
button 
up alarm 


5%, (e) Burglar 


coverage 
from 24%2% to 
214% (c) Push 

Hold 
system 
10% to 


( 


alarm 212%, (d) 
and protection 
alarm 
4. Messenger reduc 
(a) Private conveyance 10% 


coverage 
tion 
to 20%, 


10°, (c) Restricted route of mes 


(b) Special bag or satchel 


¢ 


senger (within the building) 33 


Blanket Policy 
A Monies and Securities policy 
may be blanket 
number of locations in an amount 
equal to the largest limit required 


written over a 


for any one premises or messen- 


ger. Premium computations are 


based limits required for 


each location and the messengers 


upon 


Underwriters usually place a 
$100 limitation on monies exposed 
after the 


been closed for business if there 


to loss have 


premises 
is no safe or vault on the premises. 

The Monies 
icy is included in the “3D” policy 
as a part of the criminal 
loss protection offered by this all- 
inclusive form. 


and Securities pol 


broad 
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Too Many Magazines 


Continued from page 29 


publicity which they will offer in 
return. There are still a number 
of insurance editors who double in 
brass as advertising salesmen. This 
is mockery of the canons of jour- 
nalism. Advertising men regard 
such practices as a sign of weak- 
ness in a publication. 


Handout Publications 


Then there are the handout pub- 
lications those filled with little 
other than the news releases sent 
out by the publicity departments 
of the various insurance organiza- 
tions and companies. A paucity of 
original editorial thinking or in- 
vestigation goes into a surprising 
number of the insurance publica- 
tions. Some of them don’t 
bother to edit the 
releases with which they are filled 
They Such 
news releases have their value, but 


even 
“canned” news 
swallow ‘’em_ whole. 
there is no substitute for first-hand 
editorial initiative. The pages suf 
fer from lack of fresh outside air 
where the editor is confined to his 
chair. 

Editorial excellence and appeal 
is one of the most important cri- 
teria for selecting a publication in 
which to advertise profitably. In 
truth, some of the publications in 
the insurance field are lively, origi- 
nal and appealing. The advertiser 
can be certain that a large part of 
those who receive these magazines 
will open them and see his ad. As 
for the publications which are low 
on original or stimulating editorial 
content no matter what the cir- 
culation figures the advertiser 
can be certain that the readers 
who bother to go inside the cover 
may go to sleep before they reach 
his advertisement. It seems to me 
that far too many insurance pub- 
lications are of poor editorial 
quality 

There was a day when advertis- 
ing space was sold via the personal 
charm of the extrovert who dis- 
pensed as little factual information 
as he could about his product 
Such Stone Agers still survive in 
parts of the insurance trade jour- 
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nal field. They'll tell you how many 
insurance company presidents they 
know and about who’s getting the 
sack over at the Amalgamated Mu 
tual. But try to elicit information 
from them about their publications 
and they become much more reti 
cent. 

Sasic circulation data is as as 
sential to the buyer of advertising 
space in an insurance journal as 
ability to gauge the editorial ap- 
peal and content. Yet a_ recent 
appeal by the writer of this article 
to 44 insurance trade journals for 
a copy of their most recent pub- 
lisher’s statements disclosing such 
crucial matters as size, composition 
circulation, 
other 


and distribution of 
replies. In 
couldn’t or 


drew only 24 


words, 20 publishers 
wouldn't tell an interested custom 
er about the product they have for 
sale. 

The “bible” of men who buy 
business paper advertising space 
is a monthly publication called 
“Standard Rate & Data.” This 
listing depends on the willingness 
of business magazine publishers to 
volunteer information about their 
books 
“Standard Rate & Data” 
types of essential information. Yet 
of the 44 


listed in a current issue of “Stand- 


Advertisers depend = on 


for many 


insurance publications 


ard Rate,” eight volunteered no 


information about themselves at 
all and at least 26 failed to furnish 
enough information to enable an 
advertising man to select an ad 


vertising medium 


Pattern Circulation 


For example, it is important for 
any advertiser to know the geo 
graphic circulation pattern of a 
magazine, but ten insurance papers 
furnished no such clue. It is vital 
to know the occupational composi 
tion of the circulation—how many 
readers are local agents, how many 
company executives, etc., yet 16 in 
surance publications provided ab 
olutely no insight into this matter 
in the pages of “Standard Rate.” 


Advertising managers and ad 
vertising agency people place great 
stock in magazines providing cir 
which have 


verified by one of two 


culation figures been 
audited and 
publishers’ auditing bureaus, Au 


dit Bureau of Circulations or 


Business Publications Audit of 
Circulation. We regard figures pre 
sented by these third party organ- 
zations as being virtually unim 
peachable Yet of 44 
papers listed in a representative 
issue of “Standard Rate & Data,” 


Insurance 


only 14 presented circulation fig- 
ures verified by one of these two 
great bureaus. 

The publication which hides cir 
culation facts is obviously not a 
good advertising buy. And some of 
those publications which will own 
up to a figure, reach such a start 
number of 


small persons 


offer little exposure on 


lingly 
that they 
which to base a response to adver 


tising 


Advertising Rates 


Yet it’s surprising to find pub 
lications with 2,000 readers and 


a localized circulation, charging 
nearly as much for individual ads 
as national insurance publications 
with 20,000 readers on the books 
There is frequently an enormous 
discrepancy between what it costs 
to reach a thousand persons in one 
insurance paper and the next, a 
discrepancy vaster than can be 
found in most other divisions of 
the business paper publishing in 
The lack of correlation be 


space rate and circulation 


dustry 
tween 
cannot be accounted for by the dif 
ference in publishing costs alone 
lo any advertiser, the physical 
of hi 


Insurance publication 


etting advertisement 1s 
important 
with a very few exceptions, are 
antiquated in typography and 
ceedingly dull and carele 
ical makeup. The quality 
printing and paper in many of 
them is such that the best looking 
advertisement loses its appeal on 
the dingy pages. Insurance papers 
are generally yeat behind most 
other business paper fields in the 
areas of graphic presentation and 
design 

Many insurance journals do 


offer the 
that important 


advertiser the option of 

modern weapon, 

color Some of the othe do a 
poor job where color is run, and 

advertisers hesitate to employ 

color because of poor printing re 
ilt 


In contrast to the practice in 


Continued on page 42 
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: that ‘‘merchandising’’ support buys has meant that those publica- 
Too Many Magazines which advertisers have come to ex- tions which withhold them have 
pect. Such a simple and common been losing out. The strength 
Continued from page 41 gesture as furnishing ad reprints alignment in the insurance busi 
for the advertiser’s field forces is ness paper field has undergone a 
seldom forthcoming. It has become change in recent years. It is no 
other business paper fields, the in common in other fields for maga- coincidence that those publications 
surance paper sales representatives zines to mail out copies of issues which have adopted modern meth- 
are seldom armed to furnish the containing the advertiser’s ads to- ods of serving their readers and of 
advertiser the benefit of publisher- yether with letters or insert cards providing facts and services to ad- 
sponsored research which provides explaining and ‘‘merchandising” vertisers have been the very pub- 
insight into the composition or the the purpose of the advertisements. lications which have come strongly 
habits of readers and the potential Publishers in other fields will fur- to the front 
of the market served nish easels or other display devices 
to the advertisers at cost. There 
Space Salesman's Role are few insurance journals which Changing Traditions 
extend this sort of support. 
Too often a space salesman for With certain notable exceptions, Just as the tradition-centered 
the insurance press appears to insurance magazines have never insurance business has been forced 


have little cognizance of any obli of to alter “merchandise” and sharpen 


adopted the modern practice 
vation to help the advertiser. [n furnishing coded cards in the back distribution, so the insurance jour- 
stead he places his stress on the of the book on which the reader nals are inevitably subject to simi- 
obligation of the advertiser to may mail in his requests for fur- lar pressure. Those which do the 


“support” his paper because it is ther information about an adver best job of serving their progres- 

“doing a job for the business.” tiser’s service or product sive readers and their progressing 

Kven where the publication is per advertisers will undoubtedly accel- 

forming a real service, this sort of , erate their own progress and 

sales approach is a negative one in Thirst for Facts hasten the decay of marginal jour- 

this day and age. The professional advertising nals whose vegetative existences 
Kew of the publications offer man’s thirst for facts before he still choke the field 
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1. Our expanding economy is 
producing a society whose most 
significant characteristics are a 
growing ownership of property 
and an increasing importance of 
family life. 

2. This means more people need 
more insurance. 


3. Wherever there are values to 
be protected against loss, make 
sure you, your counsel and the 
service and protection you offer 


will come to mind first 


4. Key Man Accident and Health 
insurance provides salary contin 
uation for high salaried proprie- 
tors, executives, sales, advertising 
and production managers, audi 


tors, accountants, foremen, de- 
partment heads, supervisors and 


their immediate assistants. 


5. Key Man A&H provides man 
agement with a uniform and or- 
derly procedure for continuing the 
members of 


incomes of valued 


their organization. 


6. “An employer is usually will- 
ing to continue a disabled key- 
reasonable 
‘sinking 


salary for a 
time, but he 
fund’ to provide the 
caring for any long-time disabil 
Hunter, San 


man’s 
needs a 


means of 


ity.” tobert = G. 


Francisco. 


7. A problem confronting any 
employer is, “How can I minimize 


business interruption?” Contin 
ued growth depends on consistent 
production. Losing key men is 
harmful to growth. Prompt re- 
placement of disabled key em 


ployees is imperative. 


&. Most modern employers fee! 
that their responsibility to key 
employees extends beyond stand 
ard Workmen’s Compensation and 


ordinary Group coverages 


9. With Key Man A&H an em 
ployer can do for his executives a 
little more than he’s already done 


for his rank-and-file employees 


10. “Ask owners of new small 
businesses, manufacturers and 
contractors: ‘Have you considered 
taking a three-month layoff with- 
out pay?’ In presenting the Key 
Man Accident and Health plan, I 
refer to it as mv ‘Employer’s Com 
pensation Fund.’”’ Douglas M 
Pickett, Los Angeles 


February 1956 


sales briefs... 


A LINE A DAY... 


11. Between the propertied and 
the predatory a never-ending con 
test drags on. It is a contest in 
fouls are 
bounds are chalked, and the only 


which no called, no 
protection the property owner has 
against the opposition is his own 
precaution, preparedness, and ade 


quate insurance protection 


12. Any 
works if you work it, 
to Charles L. Van 
Denver 


prospecting system 
according 


Suskirk of 


13. See people who have had 
births in the family six months 
ago. Get their names from old 
They'll be able 


to talk with you now 


newspaper files 


“The British are coming! How are you 
fixed on accident insurance?" 


14. An atomic idea—-start some 
Robert M. Cut 


Angeles says: “Now 


chain reactions 
shall of Lo 
you see how my service works. If 
you feel | could be helpful to any 
of your relatives or friends 
would like to talk with them.” 


15. Our population is increasing 


more than four million a year 


16. In the next ten years there 


will be: continuing population 
growth, development of a vast nu 
clear industry, significant spend 
ng for national security, rapidly 
increasing productivity, increas 
ing equalization of growing in 
come among all groups, more aid 


for underdeveloped areas 


of all 


their home 


17. Fifty-five per cent 
families now own 
70 per cent have one or more cars 
Only 238 per cent of our automo 


biles are less than four years old 


1k. People like to have some 


thing to show for their money 
Adding paid-up values to a Group 
Life contract is a timely idea 


loaded with sales appeal 


19. Cost clincher: “You're com 
paring the face of a stranger you 
can ee between eight and five 
with the face of a friend you can 
see night and day.” Raymond 7 


Higgs, Los Angeles 


20. “Why Juvenile? Whatever a 
hoy decides to do with his insur 


Continued on page 44 
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Profitable agency operation calls for intelligent system kept within 
bounds. Office routine and record-keeping may be vital proce- 
dures in your business. But to the extent that you let them hamper 
or confuse your basic sales and service functioning, you are like 
the forgetful fisherman who is held back by a hidden anchor 
left overside. 





How to Simplify Agency Routine is latest in the serviceable series 
of Security-Connecticut Bulletins, designed to help in your busi- 
ness of building a profitable multiple-line agency. It presents some 
practical procedures, as proven and described by some practical 
agency-managers. It doesn’t try to give all the answers on economy 
of time and money in systems-operation. But if it uncovers even 
one of your hidden anchors, it will have been well worth-while 
your reading. 

Why not ask for a copy NOW? — on the handy coupon below. 


a 4 ‘ ‘y ae ee 7) a 13 ae 

THE SIAC URI + CONN ES CLICUT companies 
FIRE - MARINE + CASUALTY - BONDS - LiFe’ 
*SECURITY-CONNECTICUT LIFE INSURANCE COMPANY, Incorporated 1955 


WOME OFFICES: New Haven, Conn, PACIFIC DEPTS. 248 Battery St. San Francisco, Calif 


ce eC eS SS SF SS SS SF SF SS KS SF SSS SF KC SC SS SC SF SF SK SF SS KF See eee eee ee eee ee 
SECURITY-CONNECTICUT COMPANIES 
Dept. 24H, New Haven 5, Connecticut 

Please send me, without cost or obligation, your new Agency 

Sales Bulletin How to Simplify Agency Routine. 
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(PLEASE PRINT OR TYPE) 
Agency 
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Sales Briefs 
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ance in later life, he has at least 
the privilege of choice—as fine a 
gift as any father could give his 
son.” Paul P. Mitnick, Hartford. 

21. “Garage Liability is a good 
prospecting line,’ says Leslie 
Lovell of San Francisco. “Despite 
the substantial premiums devel- 
oped, most rank-and-file agents 
don’t make any special effort to 
get this business.” 


22. Kenneth F. Snoke, one of 
Hollywood’s leading multiple-line 
producers, makes it an important 
part of his week’s activity to de- 
liver claim checks. It’s the proof 
of the pudding. 


23. “Your chance of personal 
injury this year is one out of sev- 
enteen, your chance of being in- 
volved in a serious automobile ac- 
cident is one out of eighty 
but your death rate, and mine, 
when it happens, is one per per- 
son.” Phil Harris, Napa, Cali- 
fornia. 

24. The slogan for 56 is, “Every 
man his own skipper.” New insur- 
ance on newly purchased water- 
craft will be placed by someone in 
your territory. 

25. The Yacht “renewal season” 
is two months away. 

26. If all the life insurance you 
own were given you in cash, how 
long could you afford to quit work- 
ing? 

27. Missing no opportunities to 
promote his services, George P. 
Hammerly of Leesburg, Virginia, 
has his motto, “Protection, Not 
Policies,” printed on his postage 
meter stamps. 

28. There is particular interest 
in the Replacement Cost endorse- 
ment of Homeowners policies be- 
cause of present day building 
costs. 

29. “Once the Homeowners pol- 
icy has been shown a prospect, he 
sells himself. The only question 
that remains is, which will he pre- 
fer of the three forms, A. B, or 
Cc?” —Clair B. Diffenbaugh, Lan- 
caster, Pennsylvania. 
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New Ocean Marine Kit 

Ocean marine coverages are ex 
latest kit in the 
“Production fo 
Profit” 
insurance 


plained in the 


techni 
cal and sales ma 
terials published 
by Fireman’ 


inert 


I 


Fund. 


Included in the 


40-page kit is a 10-page visual 
aid “If You Ship by Water,” 
ed by the company a simple, con- 


term- 


cise explanation of the coverage 
A glossary of “wet marine” jar 
gon, a description of coverages, 
and details on how to sell and 
whom to sell are also featured 


for Further Information Circle 232 on Card 


U. S. Life in Participating 

The United States Life an 
nounces its entry into the partici 
pating policy field 
with a Preferred 
Whole Life plan 
as the first policy 
offered. A compet 
itive contract with 


TT aaa 


H 


fey 


low net cost and 
high cash values, 
the policy has a $20,000 minimum 
and has been approved for issue 
New York State. 
Waiver of 
this policy are the same for both 


premium rates fo) 
men and women. Coverage to age 
60 is available for issue at ayes 
15 through 55. The accidental 
jeath benefit, 


to age 65, is 


providing coverage 
also available fo. 
issue at ages 15 through 55 


For Further Information Cirele 2% 


Colonial Adds New Life Forms 

The Colonial Life has 
a new series of Ordinary 
lled the Indepen 


announced 
life in 
Surance plan , €& 
Policies 


dence Serie are for 


amounts under $3,000 only 

The accidental death benefit and 
the waiver of premium benefit, in 
cluding a dismemberment prov 
sion, are included in all Indepen 
dence Series policies without spe 
cific extra premiums. In addition 

payor insurance benefit provid 
to the 


ing for waiver of premiums 


insured’s Age 25 is available with 
juvenile policie 
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series of 


CHANGES IN 
CO 
(a 


——_ — 


A new 15 year Double Family 
Income Rider is also being intro 
duced, making a total of six such 
term riders available 


For Further Information Circle 234 


Flexible Settlement Options 
A new “FF” series has 
been announced by the North 
stern Mutual Life. The revised 


policy 


program is described by the com 
pany as “the most flexible option 
ettlement program yet devised.” 
An important innovation pro 
vides that automatic |} ‘st will 
accrue from the al death 
ithout action on anyone’ part 
Under the new program, the direct 
beneficiary has the right 
time during the 
choose a ettlement 
rates provided in the 


For Further Information ¢ 


Reducing Premium Life Plan 
A Preferred Combination Lif 
insurance plan, featuring a reduc 


ng premium rate for any amount 


over $10,000, ha peen 


by insurance departments in all 


which Centra Life A 


surance does busine , the firm 


states in 


has announced 


Like other « ompan) poli les, the 


PCL contract is available on Cen 


ral Life’s new API plan. This an 


at about a third the 


AU MOTG SSSTTIULI 


ves 


' 


nual premium installment feature 
provides for payment of the an 
nual premium on a monthly basis 
additional 
charge for most monthly payment 
plans, according to Central Life 


For Further Information Cirele 256 on Card 


H & S for Older Ages 


Two new hospital and surgical 


expense nsurance plans, provid 
ing benefits for 
olde al we 1] aA 
younger individu 
al are 
troduced by the 


Metropolitan Life 
on one of these 


being in 


plans, the pre 


ment when the 


mium pays 
nsured reache Then paid 
ip benefits on a modified basis are 

vided without 


yments for as long as the 


further pre 


ve The insurance i 
1 


family groups as well 
individual 

otner new hospital and sur 
expense insurance = plan 
yuaranteed renewable under the 
ame conditions as the first, 1 
offered to person up to 75 year 
of age hi continue 


coverage 

and premiums are payable 0 long 
the insured lives 

For Further Information Cirele 247 on Card 


Continued on page 46 
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Contracts and Policies 


Continued from page 45 


Sun Releases New A & S Forms 


The Accident and Health De 
partment of the Sun Insurance of 
New York announces that the com 
pany is releasing a new kit of 
accident and sickness policies de 
signed to comply with the Uni 
form Standard Provisions Laws of 





the various states in which they 
operate 

Changes include the following: 
All accident rates have been re- 
All policies 
have a 31 day Grace Period for 
premiums (the 


duced by at least 10%. 


the payment of 
first premium excepted). All poli- 
cies have a two year incontestable 
provision. No increase is made in 
renewal premiums. 

The accident insuring clause in 
accident and disability forms now 
calls for payments of up to ‘104 
weeks for his occupation” (in lieu 





The BIG NEWS is 


The “PREFERRED” Plan- 
Low Cost, High Value 


One third of sales in 


last 3 months on this policy - 
average size sale . . . over $14,000. 


JUMPING JUVENILE W. L.—5 for 1 at 21. 


Another ANICO 
SALES LEADER 
among 30 others 
suGN ME vss 


And all premiums back at 65 plus a profit... 
if you want. 

SPECIAL MORTGAGE — Death or Disability 
cover. Something new in this big field. 
INCOME ENDOWMENTS — that challenge com- 
parison in cost and income. 


Complete Sub-standard consideration. Bank 
Draft. Franchise. A. & H. 


Leadership in Merchandise is part of the answer co ANICO 
tripling its size in ten years. Such rapid growth develops 
room for more to share in future growth. . . 


REPRESENTATIVES @ BROKERS © SPECIAL BROKERS 
Openings everywhere in territory 


Inquiries about these or other openings for those 
with special qualifications and experience will receive 
prompt attention and answer. For information address 


Coordinator of Sales 


AMERICAN NATIONAL INSURANCE CO. 


GALVESTON, TEXAS 


OVER 3 BILLIONS OF 


LIFE INSURANCE IN FORCE 





of 52 weeks as formerly) and life- 
time thereafter for any occupa- 
tion. 


for Further Information Cirele 238 on Card 


Major Medical Policy Released 
Medical 
been 


New Major Expense 
released by 
Washington National. The two 
plans, $7,500-$500 deductible and 
$5,000-$300 


payment of 75 per cent of ex- 


policies have 


deductible, provide 
penses exceeding the deductible 

The deductible is applied only 
once for two or more family mem- 
bers injured in the same accident 
or afflicted concurrently with the 
same contagious disease. Hospital- 
ization is not required. 


For Further Information Cirele 239 on Card 





WHAT THE NUMBERS MEAN 


If you would like more information 
about one or more of the policies or 
lines reviewed here, circle on the card 
between pages 50 and 51 the num- 
ber or numbers following those items. 
Write your name and address on the 
card and drop it in the mail. 











Non-Can A & S Policies 


North American Life of Chicago 
has announced a new non-cancel- 
lable and guaranteed renewable 
accident and sickness policy. The 
new non-cancellable policy will be 
guaranteed renewable to age 65. 

The monthly indemnity for loss 
of time from bodily injury or loss 
of time from sickness will be for 
100 months. The plan may be writ- 
ten with an elimination period of 
90, 60 or 30 days, and with a 
monthly from $50 to 


250. 


indemnity 


For Further Information Cirele 240 on Card 


A & H With Optional Deductible 
National 
has entered the non-cancellable A 
& H field, with release of a line of 
guaranteed renewable A & H pol- 
icy plans last month. 

Non-can A & H will be offered 
in the following forms: Individual 
A & H Monthly Indemnity policy, 

Hospital & Surgical 
policy, Family Hospital 


American Insurance 


Individual 
Expense 
& Surgical Expense policy and In- 
dividual Accident Only Income 
policy. 

The guaranteed renewable hos- 
pital and surgical expense plans 
offer $8 to $20 daily room benefits 
and up to $350 surgical. Option- 
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al is a rider setting a deductible. 


For Further Information Circle 241 on Card 


A&S—Guaranteed Renewable 


New York Life introduced last 
month its “A & S 56” series, a 
complete line of personal plans 
in Which the policyholder is guar 
anteed the right to renew until 
policy’s termination date. 

The three parts of the series 
consist of: monthly income A&S, 
hospital expense, and major medi 
cal expense plans. In the monthly 
income group, accident only and mY eres 
A&S short and long term plans 
are non-cancellable and guaran 
teed renewable with the premium 
rate guaranteed. In the hospital PENSION and 
and major medical plans, the com 


pany retain the ht to chang PROFIT SHARING SALES 


premium rates for policy classes 


PNA 


The hospital expense contracts 2 aiid 4 f 
are being written with a $25 de KEYEO FOR GFe INCTESSEC ENG Mace More prom 


CAREER Lire itable through the use of the Com- 
pany's Pension and Profit Sharing 
Manual. This new sales-text, com- 
plete with instructions and illustrative 
examples, is a comprehensive work- 
ing manual designed to assist the 


Contracts and Policies Notes yi, ae A qualified career field underwriter. 


ductible and the major medical uNbEN@antnes 
with a $500 deductible and $7500 
in maximum benefits 


For Further Information Circle 242 on Care 


It has earned the acclaim of the 

Six more companies have an pesrets Ne: Company's field associates and was 
nounced liberalizations in avia te | accorded an Award of Excellence 
tion underwriting rules. Offering cee 1 oat by the Life Advertisers Association 
standard insurance to commercial iW Tite at its 1955 annual meeting. 
pilots and crew members and some ; 
private pilots are New York Life 
Occidental Life, Phoenix Mutual EQUITABLE LIFE INSURANCE COMPANY 
Life, United Life and Accident, 
and West Coast Life. American | Of IOWA ®& rovnceo im 1067 m ves momes 
United Life now offers standard 
rates to scheduled airline pilot 

tate and premium revisions 
have been disclosed by five com 
panies. National Life of Vermont 
has revised rates on disability in 
come benefits and single premium 
immediate annuities, reducing pre 
miums in many cases. American 
National has reduced rates on five V4 
regular ordinary policy plans. New l 
England Life changes rates for 
regular group annuities, profit- 
sharing group annuities and de- 
posit administration group annu pn) ( \ | r \ J | | \ ) 
ities, with many premium reduc ; f) ! J f /h | : 
tions. United Life and Accident 4 i ed J ST \ Ul 
announces lower premiums on ROYAL EXCHANGE ASSURANCE 


Limited Payment Decreasing / a Gi 
Term, a mortgage protection plan, ee : A ty AGU 


and for waiver of premium bene- : 
fits. Manufacturers Life lowers 4 s, Most ¢ ° «WN JOM STREET, NEW VoRK | 
Continued on page 48 | 
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Contracts and Policies 


Continued from page 47 


rates for single premium imme- 
diate annuities. 

Manufacturers Life announces 
that interest at 3 per cent will be 
allowed on premiums paid in ad- 
vance in the U. S., effective De- 
cember |, 1955. Maximum advance 


Sales Syyport 


on the Firing Line Policy Dividend Revisions 
Per Cent 
North American Accident has designed its progressive 
setae Increase 
line of Life and A. & H. policies with the agent in mind. We've 
kept the agent in mind too in developing a sales promotion 
program. For example, we have channelled advertising dollars 
into a series of hard-selling local newspaper ads which are Association 
free to Our representatives to use in their local communities Connecticut General 


Company Over 1955 
Confederation Life 
10 


over their own signatures Life 
For details as to how you Can participate in this program, Fireman’s Fund 


write : : 
Guardian Life 


Home Life ee 
NortTH AMERICAN ACCIDENT INSURANCE Co. Lutheran Mutual Life 
Life Massachusetts Mutual 


209 SOUTH LA SALLE STREET | 
ife 


S. ROBERT RAUWOLF, Vice Presiden: 


ACCIDENT eeceeee 

ar a ee Mutual Benefit Life. . 

Mutual Life of New 
York 

Mutual Trust Life 


FRANK M. SPEAKMAN New York Life 


: : Northwestern Mutual 
Consulting Actuary Life 














Associate West Coast Life 
E. P. HIGGINS 
THE BOURSE PHILADELPHIA 











payment is $100,000. Previous in- 


Yes in fabulous Texas—in the 
progressive, up and coming city of terest rate was 24% per cent with 
Houston—we have an excellent oppor : 
tunity for a man ready for General same maximum. 
Agency responsibility 


North American Life has in 
National Reserve Life is one of Amer 


IN ica's fastest growing companies, and creased its basic retention from 


today has passed the one hundred gor TY. 
eighty million dollar mark in its dy $25,000 to $35,000. 


namic expansion program New York Life has eliminated 
National Reserve Life is expanding notarizations and witnessing of 
ts General Agent structure throughout 


ts entire operating area from the signatures on more than 80 of its 
Territory of Hawaii from California 
For The Man Ready For General Agent to Ploride 
Write us today for complete informa Prudential has liberalized un 
tior All correspondence w be held 
1 strictest confidence 


printed forms 


derwriting rules so that nearly 
H. O. CHAPMAN, Pres. 1,000 occupations formerly rated 
S. H, WITMER, Chm. of the Boord are now standard 

John Hancock Mutual Life has 
aL lifted the former maximum limit 

N 5 
ae of $500,000 on Ordinary policies 
and will now consider any amount 


of issue in this line. 


und } 
NATIONAL RESERVE . ‘: State Mutual Life Assurance 
LIFE INSURANCE COMPANY aqedeed wie ithe ean: Meanli Seine, 
TOPEKA © s$!iOuUX FALLS | EBEEE Mortgage Redemption and Supple 


Strong as the Strongest Enduring as Rushmore 


mental Level Term Riders on a 
non-medical basis 
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TO SAVE TIME AND MONEY FOR 


SERVICES 


What About Absenteeism? 


Company medical programs, at- 
titude toward job and employee 
benefit plans are some of the top 
ics discussed in a new report on 
absenteeism among employed per 
sons by the Research Council for 
Economic Security. 

“Absenteeism” contains a sum- 
mary of discussions at a seminar 
and workshop on absenteeism con 
ducted by the Council in 1954. The 
publication offers recommenda- 
tions and conclusions on meeting 
the vast problem. 

The Council estimates that ill 
ness absences alone cause losses 
up to $5 billion a year, with losses 
from all absenteeism costing the 
nation about $10 billion. 


For Further Information Circle 39 on Card 


Aid to Sale of More Insurance 

“Life Insurance Plans,” a new 
service by the Institute for Busi 
ness Planning, is described by 
the firm as a “great new opportu 
nity to sell more insurance.” 

The publication spells out in 
detail the opportunities for agent 
to fund profit-sharing and pension 
Issued 


the new sup 


plans with life insurance 
on a monthly basis, 
plemental service also brings in 
regularly ideas on topics such a 
how life insurance underpins cor 
porate values, how to use insu 
ance in executive pay plans, how 
to figure benefits under the new 
law, and how to use tax saving 
to sell insurance 


For Further Information Cirele 40 on Card 


Single Aisle Filing System 


A new type of file and storage 


equipment called “Mono-Aisle” i 


reported to double 


capacity of 


present facilities according to 
Sedgwick Equipment Corp 
The unit of 


shelf storage sections of file cabi 


consist mobile 
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nets mounted on sealed, precision 
bearings that run on steel tracks 
Sections, even when heavily load 
ed, may be slid back and forth for 
easy access 


For Further Information Circle 41 on Card 


Short Form Appraisal 

The MacGregor-Deyo Company 
is currently offering information 
about its short form insurance 
appraisal, including data on pur 
pose, scope and fee 

According to the firm, the pur 
pose of their appraisal of build 
both under 


ings is to provide 


writer and assured with sufficient 
information on the present day 
value of the structure or property 
for insurance’ placement The 


company’s “up-keep” service i 
also explained in the material 


For Further Information Circle 42 on Card 


“Famous Last Words .. .” Again 


It has happened again—a book 
let first published three years ago 


has made itS reappearance in in 


IF THE LOCH NESS MONSTER 
IS INSURABLE 


( /T WAS INSURED AT LLOYDS /N 1936 ) 


ati P we re 

IT 1S UNLIKELY YOU HAVE A 

REINSURANCE PROBLEM THAT 
CANNOT BE SOLVED ! 


From Famous Last Words 


ce rele ‘Famou La 
Word It Can't Happen to Me,” 
with text and cartoons 

distributed DY té wart 
Company free of charge 
Graphic illustration 


toonist Arthur Ferrier 


INSURANCE 


USE REPLY CARD ON PAGE 50 


For additional free information on one 
or more of these items, detach the reply 
card. Circle on it the number or num 
bers corresponding to the figures listed 
after each item in which you are inter 
ested. Fill in the blanks with your name 
and address and drop the card in the 
mail 

This reply card is not an order blank 
It merely tells the supplier that you are 
interested in receiving without obligation 
more information about his product or 
publication 











useful, though in some cases lit 
tle known, type of insurance 
coverages 


For Further laformation Circle 64 on Card 


Flame Resistant File Drawer 


An insulated single drawer file 


to protect records from fire has 
been designed by Dolin Metal Prod 
ucts Inc. The flame resistant Vault 
File has steel walls, alr 


chambers and Johns-Manville as 


heavy 


bestos insulation at all outside 

taces. 
Drawers are equipped with a 

block and 


guide supports for hanging fold 


compressor follower 


ers. A plated cylinder lock adds 
additional protection. The unit is 
available in green leather-tone fin 
ish 


For Further laformmaion Cirele 44 on Card 


Book Discusses Variable Annuity 


A booklet anlayzing the contro 
versial variable annuity has been 

ied by the Amos Tuck 
of Busine Administration 
litled “The Variable Annuity 
Will it Yield More Dollars for Re 


tirement?”, this i 


chool 


one of a serie 
of publications on business and 
economic 1 uc 
Diseu ed 1 the need for an 
offer 
r 


against inflation, the way 


annuity that protectior 
uch an 
will work, the pros and 


Continued on page 50 





Products and Services 


Continued from page 49 


cons of the variable annuity pro 


posal, and the author’ conclu- 


On 


For burther Information Circle 45 on Card 


SPECTATOR on Microfilm 


Microfilms of a full year’s is- 
ues of THE § 
made available by University Mi 


PECTATOR have been 


crofilm The microfilmed edition 
for 1955 issues will be 


to SPECTATOR subscribers 


available 
for $3.40 
approximately 
The positive 25mm microfilm, 
uitable cartoned and labeled may 
” purchased by subscribers ready 
use In a reading machine o1 

for storage on library shelves 


For Further Information Cirele 46 on Card 


Airkem 1956 Directory 


Airkem § 


released it 


moke Odor Service ha 
1956 directory of au 
thorized Airkem Smoke Odor Sey 
ice representative 
Included in the new directory 
are the offices added during 1955 
(Copies will be made available to 
companies and adjustment firms 
for distribution throughout their 


oryanizations 


for Further lnformation Cirele 47 on Card 


Wrought Iron Literature Rack 


A wrought-iron literature rack 
has been developed that may be 
used with its easel back opened 
for counter display folded back 
for wall hanging 


\ccording to A. L. Lind Com 


Literature Rack 


pany, attachments also permit one 
hung above another 


Over-all 


rack to be 


where two are needed 


50 


dimensions are 17 inches high and 
30'% inches wide. Each rack con- 
tains 13 pockets of differing sizes 
to permit accommodation of book- 
lets, pamphlets, sample policies of 
varying sizes. 


For Further Information Circle 46 on Card 


Fire-Resistant Safes 


A complete new line of small 
insulated, fire-resistant safes for 
business and professional offices 
as well as for the home are de 
cribed in a new eight-page illus 
trated folder by Remington Rand. 

Designed and built by Reming 
ton Rand, the safes have certified 
four-way protection against fire, 
impact, explosion and burglary 
features include a com 


lock, 


mechanism and specially designed 


Special 
drill-proof lock 


bination 


internal hinges 


bor Further Laformation Circle 49 on Card 


Labels Need No Moistening 
A elf-adhesive, 


been developed 


permanent 
gripping label ha 
Avery Adhesive Label Cot 
The Avery 
quire no moistening and are ap 
sheet 


DY the 
poration labels re 
plied in easy-to-type form 


rolled onto each file 


Available 
and office 


bels come with an uppet 


through = stationer 
upply outlets, the la 
borde 
in a choice of ten colors. Center 
ing and marginal guides on each 
label aid rapid typing, the firm 
aid 


bor Further Information Cirele 50 on Card 


SPECTATOR Offers 1955 Index 


THE SPECTATOR’S index for 1955 
is now available to companies and 
libraries which bind each year’s 
issues of the magazine. 

Included in the index is a list 

life, property and general in 

rest articles, statistical articles 
and tables by page number and 
month, plus a listing of authors 


and other pertinent data. 


For Further Information Cirele 51 on Card 


Atomic Energy for Executives 


\n international course’ on 
atomic energy especially for busi- 
ness executives will be conducted 
27 through March 8 and 


repeated April 30 through May 5 


February 


at the Westchester Country Club, 
outside of New York City. 
Sponsored by the National In- 
dustrial Conference Board, the in- 
ternational course is patterned af- 
ter four courses held by NICB in 
1955 for American and Canadian 
businessmen. Like the domestic 
courses, these two are designed 
to acquaint non - scientifically 
executives with 


trained busines 


atomic energy—its industrial ap- 


plications and economic. signifi 


cance, 


For Further Information Cirele 52 on Card 


Photocopy with Automatic Feed 


A new series of Dri-Stat photo- 
copy machines with a new auto 
matic paper feed for the process 
ing unit have been developed by 
Peerless Photo Products. 

With “Auto Feed,” the operator 
has only to slip the negative and 
positive sheets into the entrance 
of the processing unit. Two pairs 
of moving rollers grip the sheets 


and carry them through at a con 


New Photocopier 


stant rate of speed and in perfect 
repistel 


For Further Loformation Circle 53 on Card 


District Management Course 
A study course in district man 
agement is being offered by the 


Life Insurance Agency Manage 


ment Association. Designed espe 
cially for managers of combina 
tion companies, the course may be 
taken: in local study groups, in 
from the 


seminars, or in 


correspondence home 
office, in company 
dividually under staff managers or 
as refreshers by established man 
agers. 
“Managing District,” text 
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book for the course, is in easy-to- 
handle loose leaf format. In famil- 
iar “you” terms, it talks to the 
district manager about his ap- 
proach to such complex but im- 
portant topics as sales, promotion, 
building new organizations, man- 
agement planning, 

tions, and leadership. 


public rela- 


For Further Information Circle 54 on Card 


Film on Marine Shipments 
“Protected 
film on preventable marine losses, 


Cargoes,” a sound 


Protected Cargoes 
Marine 


Service Department of the Insur- 
ance Company of North 


has been produced by the 


America 
Companies. 

The film depicts the hazards of 
overseas shipment and discusses 
the loss prevention measures in 
these 


packaging that overcome 


problems. Four principal cate- 


gories of preventable cargo losses 
perils, water 


treated are marine 


damage, handling and stowage 


damage, and theft, pilferage and 
Produced in black 


and white, the film has a running 


non-delivery. 


time of 26 minutes. 


For Further Information Cirele 55 on Card 


Getting Out the Mail 


Mailing a letter can be both 
complicated and amusing accord- 
ing to a lively booklet by Pitney 
Bowes Ine. 

“How to Mail a 
cusses in five “easy and utterly 


Letter” dis- 


preposterous lessons” many hu- 
morous methods of stamping an 
envelope. The firm then outlines 
the advantages of using metered 
mail and a postage meter to solve 


problems described in the “les- 
sons 
For Further Information Cirele 56 on Card 
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Insurance Executive's Bookshelf 


Basic Text on Older People 


The insurance profession is 
turning more and more of its at- 
tention to the needs and problems 
of that portion of the | 
tion that is more than 65 years 
old. This new volume, “Economic 
Needs of Older People, 
full picture into sharp focus by 


S. popula- 


” brings the 


compiling necessary statistics and 
the most important programs for 
aiding this important part of our 
nation. 

Prepared under the direction of 
a committee from the Twentieth 
Century Fund, with M. Albert Lin- 
ton of Provident Mutual as one 
member of the six-man committee, 
this volume does an outstanding 
job of bringing together all the 
facts and information needed to 
financial position of 
book’s 


final recommendations for future 


consider the 
our over-65 citizens. The 
programs may not be universally 
acceptable, but they will certainly 
be widely discussed in years ahead 


For Further Information Circle 57 on Card 


Product Liability Cases Compiled 


Landmark liability cases on 
food, drugs, and 
compiled in this recent Commerce 
Clearing House volume, edited by 
Frank T. Dierson and 
Wesley Dunn. 


Presenting the 


Charles 
full cases, with 
headings and several indexes for 
clarity and ready reference, this 
volume provides a thorough guide 
to the 
in manufacturing, processing and 


standards of care needed 


distribution of food, drugs, and 
cosmetics. 


For Further Information Circle 58 on Card 


Non-Resident Agency Laws 
A biennial 


agency and brokerage laws of the 


study of non-resident 


cosmetics are 


48 states, District of Columbia, 
Alaska, Hawaii and Puerto Rico 
has been completed by editors of 
“The Fire, Casualty and Surety 
Bulletins” of the National Under 
writer Company 

Also included in the publication 
is information regarding surplus 
or excess line licensing require 
ments and data on whether a non 
resident may or must be licensed 
and how he can obtain a license. 


For Further laformation Circle 59 on Card 


All-in-One Safety Volume 
Everything on industrial safety 
programs—from “Emergency Ac 
tion Plans” to “Public Relations 
is covered in the 
Council’s one 


and Publicity” 
National Safety 
volume encyclopedia entitled “Ac- 
cident Prevention Manual for In 
dustrial Operations.” 

This third edition of the basic 
text has been expanded to 1341 
pages with 17 new sections and the 
26 others revised and brought up 
to date. Accident records, injury 
rates, workmen’s compensation are 
all included, along with technical 
information on such hazards as 
welding, portable power tools, and 
flammable liquids. 


For Further Information Circle 60 on Card 


“Who's Who in Insurance” 
“Who's Who in 


1956” is now ready for distribu 


Insurance 
tion, according to Underwriter 
Printing and Publishing Com 
pany, publishers of the volume 


The revised edition contains 
more than 4,000 biographies of in 
surance executive officials 
Data given 


office ad 


agents and brokers 
includes home and 
dresses, positions held, clubs and 
associations educational back 
ground, birthplace and birth date 


For Further tnformation Circle 61 on Card 





New York Workmen's Compensation Board Reports 


A limited number of 1954 an 
Workmen’ 


Compensation Board of New York 


nual reports of the 


State are now available on ; 


come-first-served basi 


Although the 
clusively with New 


reports deal ex 
York State 
xplanatory 


figures tatistics and e 


text are of wide-spread interest 


For Further Information Circle 62 on Card 
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AUTOMOBILE 


NEGLIGENCE 


FIRE 
AND CASUALTY 


LIFE, HEALTH 
AND ACCIDENT 





@ There are individual units of the 
CCH INSURANCE LAW REPORTS for 
the insurance spheres of widest in- 


lerests, 


Each selective unit covers the new de- 
cisions from all higher jurisdictions in 


its own particular province. 


For selective reporting of new insur- 
ance cases, to get the latest decision 
first, depend upon this different, fast, 


authoritative reporter. 


Write for Complete Details. 
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Insurer's Liability for 
Improvements 


The insured sued its carrier on 
a fire policy to recover for loss of 
improvements made to a building 
not owned by it. A policy endorse 
ment provided that, in the event of 
loss of improvements, the company 
would treat the insured as the sole 
and unconditional owner of the im 
provements, contract or lease not 
withstanding. The lease provided 
that the tenant-insured could re- 
decorate at his own expense and 
that the landlord would make re 
pairs in the event of damage by fire 
or other casualty 

The premises were destroyed by 
fire and the landlord made complete 
restoration for the loss of the in 
sured’s improvements. The com 
pany refused to reimburse the in- 
sured on the grounds that he had 
suffered no damage because of the 
landlord’s restoration. 

The U. § 
judgment for the insured for the 


District Court gave 
value of the improvements de 
stroyed. The company appealed 
The Court of Appeals affirmed the 
judgment, and we quote parts of 
its interesting and authoritative 
opinion: 

“This Court is 
court of the State of Iowa and es 


not an appellate 


tablishes no rules of law for that 
State. The question for review in 
a case such as this is not whether 
the trial court has reached a cor 
rect conclusion, but whether it has 
reached a permissible one 

“If the insurance company had, 
in the instant case, desired a defi 
nite ruling upon the question of 
its liability under Iowa law, it 
should not have removed this ac 
tion, but should have submitted it 
defense to the District Court of 
Polk County, Iowa, and should then 
have appealed to the Supreme 
Court of Iowa in the event of an 
Having invoked 
the jurisdiction of the Federal Dis 


adverse decision 


trict Court, the insurance company 
can prevail, upon appeal, only if it 
can demonstrate that the determi 
nation of that court was induced 
by a clear misconception of the lo 
cal law or a clear misapplication of 
it to the evidentiary facts 

“It is conceded that the Supreme 
Court of Iowa has not as yet de 
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verdict... 


By LUKE A. BURKE 
Member of the New York Bar 


cided the question which the Dis 
trict Court was called upon to de 
cide. That it may be problematical! 
Whether the lowa Supreme Court 
would reach the same conclusion in 
a similar case is of no help to the 
insurance company on this appeal 
If the 
doubtful question of Lowa law as 


question decided was a 
to which there can be a justifiable 
difference of opinion, the judgment 
must be affirmed 
“Under the law of lowa, a fire 
insurance policy is a contract of 
which the 


indemnity by insure! 


agrees to indemnify the insured 
against loss or damage to the in 
sured property by fire, not exceed 
ing the amount of the insurance 
“The measure of damages under 
Iowa law, in the event of loss, is 
ordinarily the difference between 


the fair 


ured property immediately before 


market value of the in 
the fire and its fair market value 
immediately thereafter, not exceed 
ing the face amount of the policy 
nor the cost of repair and replace 
ment.” 

“Since the liability of the in 
irer is for indemnity against loss 
to property and attaches on the 
happening of the loss and since the 
amount of the liability is deter 
minable as of that time, it reason 
ably can be argued that the subse 
quent repair or restoration of the 
insured property by a third party 
vithout cost to the insured cannot 
relieve the insurer of its accrued 
liability. That is the law in some 


of the states.”’ (‘ase are cited in 


Neu York Vassachusett Vichi 
yan and Pennsylvania 

“There is, however, respectable 
authority opposed to what, for con 
called the New 


(Citing cases in Illi 


venience, may be 
York rule.” 
nois, Wisconsin and Pennsylvania 

“Enough has been said, we think, 
to show that the question submit 
ted to the District Court in the in 
tant cause was and is a doubtful 
question of lowa law The lowa 
Supreme Court, were this case be 
fore it, might adopt the rule which 
prevails in New York or it might 
conclude that the rule contended 
for by the insurance company is 
the better one. The insurance com 
pany has not demonstrated, and we 


think if 
demonstrate, that the 


vould not be possible to 
conclusion 
reached by the District Court was 
not a permissible one or that it 
was based upon a misapplication or 
misconception of the applicable law 
of lowa 

“While the restoration by the 
essor of the betterments and im 
provements covered by the policy 
has resulted in a windfall to the 
nsured, the insurance company, 


for a substantial premium volunta 
I 


rily undertook to indemnify the 
insured for lo to the betterments 
and improvements caused by fire 

ich a loss did occur, and we think 
t reasonably may be believed that, 
inder the terms of the policy, con 
truing them most favorably to the 
nsured, the insurance company 
was bound to pay the insured what 


Continued on page 54 








Verdict 


Continued from page 53 


the insurance company would have 
had to pay had the betterments not 
been restored by the lessor of the 
building.” (Citizens Ins. Co. of 
New Jersey v. Foxbilt, Inc., U. S. 
Court of Appeals (Eighth Circuit), 
November 4, 1955.) 


Coverage of Air Travel Policy 


A very unusual situation and a 
prime example of policy construc- 
tion is found in the recent case of 
Thomas v, Continental Casualty Co., 
U. S. Court of Appeals (Tenth Cir- 
cuit), August 6, 1955. 

On July 13, 1953 Thomas bought 
an airline ticket for transportation 
from Wichita, Kansas, to San Sal- 
vador, via Tulsa and New Orleans 
and return by the same route. The 
passage date was July 14, 1953, and 
the return portion of the ticket 
carried open dates, to remain in 
force for a year 

In New Orleans, Thomas pur- 
chased Continental's accident policy 
which provided for “payment for 
loss of life... 


injury caused by an accident to the 


resulting from bodily 


extent herein limited and provided.” 

Under the heading “Schedule” ap- 
peared the name and address of the 
insured and the name and relation- 
ship of the beneficiary, the flight 
number and date from New Orleans 
to San Salvador, the fare and pre- 
mium paid, and the face amount of 
the policy. Then follows in smaller 
type the insuring agreement pro- 
viding in material part that: 

“ ‘injury’ wherever used in this 
policy means bodily injury caused 
by an accident occurring while this 
policy is in force and resulting di 
rectly and independently of all other 
causes in loss covered by this policy 
and during the one way or round 
trip stated in the schedule for which 
a transportation ticket has been is- 
sued to the insured; provided such 
injury is sustained (a) in conse 
quence of riding as a passenger in, 
boarding, alighting from or being 
struck by an aircraft operated on a 
regular, special or chartered flight 

(b) in consequence of being in 
or upon any premises or surface ve 
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hicle the use of which for passen- 
gers is provided or arranged for by 
such airline or by the authority con- 
trolling an established airport.” 

Thomas arrived in San Salvador 
on July 16 via Pan American Air- 
lines on the flight scheduled in his 
ticket. Ten days later he was killed 
while a guest passenger in a private 
plane which collided with a Pan 
American plane. The private plane 
was taking off from San Salvador 
airport and the Pan American plane 
was on a regularly scheduled flight 
at the time of the collision. 

Continental denied liability under 
the policy and the beneficiary sued 
in the U. S. District Court of Kan- 
sas. The court granted judgment in 
favor of the insurer. The appellate 
court affirmed the judgment giving 
the following reasons in the novel 
situation: 

“The death of the insured was in- 
disputably in consequence of ‘being 
struck by an aircraft’ operating on 
a regularly scheduled flight within 
the meaning of the policy; and it 
might also be said that death was 
in consequence of ‘being in or upon 
any premises provided or ar- 
ranged for by such airline or by the 
authority controlling an established 
airport.’ The narrow and decisive 
question is whether the loss oc- 
curred ‘during the one way or round 
trip stated in the schedule for which 
a transportation ticket has been is- 
sued to the insured.’ And, the issues 
are further sharpened by the ap- 
parent intent of the insurer to as- 
sume specifically enumerated risks 
only during the one way or round 
trip flight as stated in the schedule 
for which the transportation ticket 
was issued; and it seems to be 
agreed that if the drafters of the 
policy had used the word ‘flight’ in- 
stead of ‘trip,’ there would be no 
doubt or ambiguity concerning the 
extent of coverage afforded by. the 
terms of the policy, consequently no 
liability thereunder. 

“The appellant 
construe the words ‘during the one 


would have us 
way or round trip’ to denote the 
space of time during which the pol- 
icy would remain in force and effect 
and cover the specifically enumer- 
ated risks; that as thus construed, 
the policy was in force from the 
time the insured left New Orleans 


on his scheduled flight until his 


round trip was completed within the 
time limitations of the ticket. ... 

“All ambiguities will be resolved 
against the insurer, but the insured 
is charged with the plain ordinary 
meaning of inartistic words, and we 
will not torture words to import 
ambiguity where ordinary meaning 
leaves no room for such. Words do 
not become ambiguous simply be- 
cause lawyers or laymen contend 
for different meanings, or even 
though their construction becomes 
the subject matter of litigation. 

“Judged by these canons of con- 
struction, we have to say whether, 
when the insurer used the word 
‘trip’ to denote a flight, it left no 
room for doubt in the mind of the 
lay purchaser of the ticket that the 
risks specifically assumed were in- 
cident only to the flight for which 
his ticket was issued. While ‘trip’ 
and ‘flight’ may ofttimes be used in- 
terchangeably in common parlance 
to indicate an air journey, no one, 
even the drafter, would say that the 
two words are necessarily synony- 
mous. Thus, no one would deny that 
‘air trip’ might mean something 
more than mere ‘air flight.’ And, in 
determining whether the word ‘trip’ 
as used in this policy was intended 
to mean more than mere air flight 
from New Orleans to San Salvador 
and return, and that the policy was 
intended to cover only the assumed 
risk incident to that flight, we 
must look to the related words in 
the policy to determine its ordi- 
nary accepted meaning. 


Phrase in Context 


“The related word ‘during’ as 
used clearly indicates space of time, 
and ‘during the trip,’ without more, 
would certainly leave doubt con- 
cerning the extent of coverage in- 
tended by the use of such words, 
and the insurer would undoubtedly 
be charged with the ambiguity 
flowing from the use of words of 
such diverse meaning. But the pol- 
icy does not stop there in its defini- 
tive phraseology. It goes on to say 
that it covers the assumed risks 
during the trip stated in the sched- 
ule for which a_ transportation 
ticket has been issued. When the 
whole sentence is considered to- 
gether and in its context, it be- 
plain that the 


comes manifestly 
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words ‘during the one way or round 
trip’ means air transportation for 
which a ticket was issued. Thus 
construed, the policy cannot be rea- 
sonably said to cover a risk wholly 
unrelated to the transportation for 
which the ticket was issued, that is, 
an air flight from New Orleans to 
San Salvador, and from San Salva- 
dor to New Orleans.” 


Rights Under Fire Policy 


In 1936, 
wife executed a mortgage on their 


Frank Varano and his 
dwelling to the trustee of the estate 
of Samuel Fetterolf. The property 
was insured under two policies of 
fire the 
form of mortgagee clause in favor 
of the estate. The policies contained 


insurance with standard 


a limitation clause of twelve months 
after the fire to commence any suit 

On March 6, 
was destroyed by fire 
1943, the 
suit against the insurer to recover 
on the policies. The law suit 
through appeals and the 
were successful. On March 31, 1949, 
the insurer paid the judgment with 
the The mort 
yagee received no part of the pay 
the 


1942, the property 
On March 1, 
owners brought a law 
went 


owners 


interest to owners. 


ment although mortgage was 
unsatisfied. 

On 
gee sued the insurer to recover the 


the 


January 9, 1950, the mortga- 


unpaid amount of mortgage 
The insurer interposed an answet 
statute of 
the 


contained 


81x-year 
the 


limitation 


setting up the 


limitations of State and 
twelve-month 
in the policy. The court disposed of 
the question of limitation with the 
following reasoning: 

“The 
mortgagee’s 
Statute of Limitations is wit 


This 


assun 


that plaintiff 


claim is barred by the 


contention 


mtention based 

that 
arose on 
the fire, 
maintained 
than six years had 
plaintiff commenced the ac 


sut merit 
plaintiff's 
March 6, 
and there 


on the 
cause of action 
1942, the date of 
fore cannot be because 
more elapsed 
when 
tion here involved on January 9 
1950. 

“However, the cause of action i1 
the 
when 
the 


with 


proceedings arose not 
but 


contract 


present 
the 
insurer 
the 
paying directly to the insured own 


fire occurred when 
breached its 


plaintiff-mortgagee by 


February 1956 


the amount 
commenced by 


ers recovered in the 
suit them for the 
recovery of loss incurred under the 
policies, which suit was, of course, 
one from 
If the owners 
the policy 


commenced within 
the date of the fire 
had lost their 
there would 
bility of the 
for the loss under the policies be 


year 


Sulit on 


have been no possi 


mortgagee recovering 


cause it had not commenced a sepa 


rate action within the time limit 


provided in the policy itself 


“But when the owners did even 


by providing 


gained by 
our 


oh, 


}) 
«tune 


THE 


Ave ncy 


| 


yreater 


Dhoenix 


tually obtain a judgment against 
the insurer, affirmed by this Court 
1949, it was then 


a loss covered by 


on January 14, 
determined that 
the policies had occurred. This loss 
was by the terms of the mortgagee 
clause payable to the mortgagee as 
its interest appears and payment 
to the owners, in disregard of this 
provision of the mortgagee clause, 
the 


ceeds, constituted a breach by 


pro 
the 
insurer and, at that time, gave rise 

Continued on page 56 


governing disposition of 


bette r service 
othice 
M inayement 


through time 
Just ask 


Division 


emiciency 


Service 


The Phoenix Ins. Co. 

The Connecticut Pire Ins. Co. 
Equitable Fire & Marine Ins. Co. 
Minneapolis Fire & Marine Ins. Co. 


Reliance Ins. Co. of Canada 
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“~ ANY Lk Sem Coming Through The Rye 


Courtesy of the Metropolitan Museum of Art nents See 
Objects of fine art, money, stocks, and real estate 
symbolize security to their owners... At 
Berkshire Mutual one of the most valued 
aspects of the fine art of doing business is 
our Agents’ guarantee of security and stability 
.. . by dealing with a company that has 
operated through local independent agents 
for over 119 years. 


FIRE INSURANCE COMPANY 
PITTSFIELD, MASSACHUSETTS 


SERVING THROUGH LOCAL AGENTS SINCE 1835 
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Verdict 


Continued from page 55 


to a cause of action for such breach 
on the part of the mortgagee. The 
commencement of the action here 
involved on January 9, 1950, was 
clearly within the statutory period.” 

(Guarantee Trust & Safe Deposit 
Co., Trustee v. Home Mutual Fire 
Insurance Co. of Broome County, 
N. Y., Pennsylvania Superior Court, 
November 16, 1955 


General Contractor Covered by 
Subcontractor's Auto Policy 


A general contractor was direct- 
ing the movements of a subcontrac- 
tor’s truck by supervising and sig- 
naling from the rear of the truck. 
The movements of the truck re- 
sulted in personal injuries to a 
third party. The latter sued both 
the general and the subcontractor, 
recovering a judgment against them 
jointly. The general contractor then 
sued the automobile carrier of the 
subcontractor, contending that the 
omnibus clause of the policy consti- 
tuted the general contractor an in- 
sured. During the pendency of the 
third party action the carrier had 
refused to recognize the general 
contractor as an insured and re- 
fused to defend anyone but the sub 
contractor. 

The omnibus clause read as fol- 
lows: “The unqualified word ‘in- 
sured’ includes the named insured 
and... also... any person while 
using the automobile and any per 
son or organization legally respon 
sible for the use thereof, provided 
the actual use of the automobile is 
with the permission of the named 
insured...” 

The appellate court held that the 
active directing of the truck by the 
general contractor made the par 
ticipation of the general contractor 
such an immediate part of the ac- 
tual operation of the truck as to 
constitute the contractor a person 
“using the automobile” or in any 
event “legally responsible for the 
use thereof,” within the meaning of 
the omnibus clause 

(Liberty Mutual v. Steenberg 
Construction Co., U. S. Court of 
Appeal (Eighth Circuit), August 4, 


1955.) 
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Factory Mutuals 


Continued from page 31 


solidation in the interest of operat- 
ing efficiency, the group now con 
sists of the companies already 
About 1910 there were 
Mutual 
known as the Senior 
Mutuals, but in 


1922 the two groups merged and 


mentioned 
two groups of Factory 
Companies, 
and the Junior 
since that time all these compa- 
nies have worked closely together 
in both 
vention. 


insurance and loss pre- 


Fire Prevention 


The main purpose of the Factory 
Mutuals, from their inception, was 
and is now the prevention of the 
destruction of property by fire and 
other casualties insured against 
Risks are not insured unless they 
meet or are made to conform to 
rigidly enforced standards of con- 
struction, with protection adequate 
for the 
pancy, and unless the management 


fully in 


particular type of occu- 
is willing to 
carrying out the recommendations 
of the Factory 
for the prevention of loss. 


cooperate 
Mutual engineers 


From their very inception the 
Mutual 


cialized in 


Factory companies spe 


insuring industrial 
properties. For several years their 
risks were principally in the tex- 
tile field, but before 1900 they had 
expanded their operations until 
they were providing coverage for 
practically all types of industrial 
Within the last twenty 


vears they have widened their field 


property. 


to include mercantile and institu- 
tional risks which meet their stan- 
dards and which are. sufficiently 
large to justify the cost of engi 
neering and loss prevention § ser 
vice. In the eyes of Factory Mu- 
tual management, a large hospital 
or housing which meets 
their standards 
ated from the same point of view 


metalworker. 


project 
should be evalu- 


as a cotton mill or 
It is considered that large insti- 
tutional and residential risks will 
benefit from the application of the 
Factory Mutual approach to loss 
prevention in the same way as the 
large industrial risks. 
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The organization of the Affiliated 
F M Insurance Company in 1949 
insuring risks 
which did not meet Factory Mu 
tual standards made it possible for 
the Factory 
complete 


for the purpose of 


Mutual companies to 
insur 
[hese 


developments have led to a steady 


provide property 


ance to their policyholders 


increase in business for the Fac 
tory Mutual companies among the 
better risks outside the industrial 
field They 
the contention by other insurance 
interests that the Factory Mu 
tuals are departing from the field 


have also resulted in 


in which they have specialized and 
which still constitutes the major 
portion of their insurance. How 


ever, insurance is till declined 


upon those properties which, be 
cause of their physical characte) 
istics or lack of interest in pre 
venting losses, do not satisfy the 
strict requirements of the Factory 
Mutuals 


in size to justify the cost of their 


or which may be too small 
comprehensive engineering service 
Factory Mu 

completely 
Each has it 


Each of the eight 
tual companies is a 
eparate corporatio! 
own underwriting department, ac 
counting department and field de 
healthy 


partment There | a 


rivalry between the companies fot 
the acquisition of desirable new 
Most of the 


branch offices and Fae 


busine companies 
maintain 
tory Mutual fieldmen can now be 


found in 27. citie cattered 


throughout the United States and 


Canada 


Industrial Risks 


All busine 
through their salaried field 


comes to the com 
panies 
men who are nearly all graduate 


Facto Mutual 


recent veal nave 


engineers. The 
companies, In 

had a great deal of busine re 
brokers and in 
worked 


in every case with the fieldmen for 


ferred to them by 
irance advise vho have 
one of the companie In such case 


the broker or in adviser 


irance 
looks to the policyholder for reim- 


bursement through a fee, since 
commissions are not paid by the 
Factory Mutual companie 
concentration 
on industria! ri , the Factory 


Mutual 


participated in the tremendous ex 


companies have actively 


pansion of industry since 1900 
Chart 1 
surance in force from 1900 to De 
cember 31, 1954, and Chart 2 shows 
the growth in the assets of the 
Mutual Keach 


of the companies has substantial 


shows the growth of in 


Factory companies 


strength and, as of De 
1954, the total surplus 


financial 
cember 30, 
for the 

$151.855,.000 


eight companies Was 


The youngest company in the 
system is 68 years old, the oldest 
is 120 years old, and there are 
three 
old. Their 


combination with their vast experi 


companies over 100° years 


financial stability, in 


ence in preferred risk underwrit 
ing and extensive loss prevention 
engineering facilities, helps ex 
plain the position of the 


Mutuals 


unique 


Factory 


Pian of Operation 
Mutual plan 


which 


Under the Factory 
of operation, the company 
originalls ecures the business 1s 


known as the Placing Company 


and issues its policy to the insured 
for the total amount of coverage 
The Placing Company usually re 
tains for itself an amount of in 
irance which is about twice it 
pro rata share of the total Factory 
Mutual business and reinsures the 
balance with the other seven Fac 
tory Mutual companies. In many 
cases the policy, written to cover 
a large number of location 
throughout the United States, will 
ve for well over one hundred mil 
lion dollar 

Although the reinsurance agree 
Mutual 


vives each one binding 


ment between the Factory 
compante 
authority 
thi j ie 


transaction and any company may 


within certain limit 


entially a facultative 


decline or may request reduction 
of if 


mal case 


tory Mutual companies will 


participation In the nor 
however, all of the Fae 
hare 
in the coverage afforded. In ordet 
to protect themselves against cata 
atrophic loss, all the Factory Mu 
tual companies have arranged for 


extensive catastrophe reinsurance 
in both the foreign and domestic 
markets. The total of such cata 
trophic protection available in the 
event of a single loss occurrence | 
now about $25,000,000. 


Continued on page 58 
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Because of the close working 


arrangement Factory 
Mutual Factory 


Mutual Engineering Division was 


among the 
companies, the 


created to provide services through 
a single organization jointly sup 
ported by the group more efficient- 
ly and economically than the same 
services could be furnished by any 
single company. The most im 
portant of these is the inspection 
service which is furnished to Fac 
tory Mutual policyholders Regu 
lar inspections are made by trained 


fire protection engineers who are 


stationed throughout the United 


tate 


Engineering Division 


The Engineering Division has 


it headquarter at Norwood, 
Massachusett 


administrative offices are 


where its general 
located, 


and handles its inspection and loss 


OVER A BILLION DOLLARS 


OF LIFE INSURANCE IN FORCE 


adjustment work through fourteen 
district or branch offices. In addi- 
resident inspectors are lo- 
cated in most of the large or indus- 


tion, 


trial cities so that prompt service 
can be furnished to risks through- 
out the United States. As of De- 
cember 31, 1954, there were over 
400 engineers employed by the En- 
gineering Division in this and re- 
lated activities. These engineers 
are in addition to those employed 
by the separate companies them- 
selves who are also working with 
the policyholders in an effort to re 
duce the incidence of loss. 
Realizing the importance of re- 
search in loss prevention, the Fac- 
tory Mutual Engineering Division 
has maintained its own labora 
since 1886. The recently 
Norwood, 


tories 
expanded facilities at 
Massachusetts, include not only a 
new laboratory building but also 
a large-scale Fire Test House, tun 
nels for explosion testing and all 
other facilities for research in loss 
prevention. As an example of the 
type of work done in Norwood, a 
erected in 


special structure was 


1954 with the cooperation of the 


Metal Roof Deck Institute and a 
series of tests conducted on the 
fire behavior of insulated metal 
roof decks. 


Research Helps 


Much of the research carried on 
at the laboratories has substan- 
tially improved fire 
throughout industry. For example, 
the new spray sprinkler head, de- 


protection 


veloped by the laboratories in 1950, 
has now been widely adopted by 
sprinkler manufacturers and has 
now almost entirely supplanted the 
old type sprinkler heads in new 
construction. Complete data on the 
new head was made available to all 
sprinkler manufacturers, without 
charge, since it was the thought 
of the Factory Mutual companies 
that every effort should be made 
to have the improved sprinkler 
head placed in service as rapidly 
as possible 

All Factory Mutual losses are ad 
justed through salaried staff officers 
working from the Norwood head 
quarters and district offices. Loss 
therefore, 


adjustment procedure, 








62nd Vear of 
Dependable Service 


*& The State Life Insurance Company has 
paid $198,000,000 to Policyholders and Bene- 
ficiaries since organization September 5, 1894. 
os ee Company also holds over $86,000,000 
in Assets for 
force number 1LOL.O00 and Insurance in force 


their benefit 


Is approximately $225.000.000. . 
Life offers Splendid Agency Opportunities 
with liberal contract, and up-to-date training 


and service facilities 


THE STATE 
INSURANCE COMPANY 
Indianapolis, Indiana 


A Mutuat Lacat Reserve Company Founpep 1894 
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The State 
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involves direct dealings between 
the management or owners of a 
property and the Factory Mutual 
salaried adjuster. In the event of . 
a catastrophic loss, the regular how do YOU profit 
staff of adjusters is supplemented 

by drawing additional men from - comes 


the engineering staff which is i") | ' from the 
working on inspection of proper- \ safety 





ties. Because of the extensive loss ; = 
prevention work and the nature of \y BF eh E ) of 

the insured properties, the number “ton th ? 
of losses is far smaller than might Oo ers 
be expected in view of the amount 





of insurance carried. On_ small 
losses the policyholder often han- 
dles his own repairs and then 


sends in a statement to the Ad- ‘ The | 
justment Department where the - fo Ay 
. ‘ ad . 








claim is audited and paid. 


Appraisal Service 
Another of the services furnished A good turn (one that will give you a good return) is to promote the 
safety of your in ured wid your Communit It easy with the 


Zurich-American Safety Zone Program 


The Safety Zone Program will help you get new commercial 


by the Factory Mutual companies 
to their policyholders without any 
extra charge is complete appraisal 
; rove such and hold tl inst competi- 
service. A corps of more than 40 risks, 88 well 06 Imps mrehine tee: doen de 0 . 
: . : tion. And it will help you get good publierty build public good will, 
trained experts appraise approxi- 


. ate ’ ar tend your circle of contact which in turn will help build 
mately four billion dollars’ worth ind exten ee (eee eee ae pes 


Vout bu irie 


of insured property a year. This ; 
: You're a double winner with Safety Zone. You get the lift that 


department has been in operation 
, ae omes with doing a good turn; and you get an advantage over yout 
for almost 75 years and produces ' Ta 
ompetitor Phe Zurich-American field man wall gladly help you 
results comparable to those of com- 

. . pe vet into the winning circle—the one with the SZ in the middle. 
mercial appraisal services. This 


accurate data on the value of the 3 
insured property is the major rea- - te ) I 
son why the Factory Mutual com- # ' AW IHIE ‘ 
panies can issue their contracts be as ‘ - ( 
without a co-insurance' clause, is . . : Rad Af i R | () | \ 
since it is possible to establish na Ay Pe 1 J Al 
that the insurance carried is pro 2 £ INSURANCE COMPANIES 
portionate to the value of the prop- e ; 
erty. Fi Zurich Insurance Company 

Through other department 3s, the = American Guarantee and Liability Insurance Company 
Factory Mutual Engineering Divi ia HEAD OFFICE: 135 S$. LA SALLE ST., CHICAGO 3, ILLINOIS 


sion sets the standards for all 


types of construction and for oe Ser ert. 


cupancy protection followed by the 





inspectors in the field, prepares de- 
tailed plans and surveys of insured HAIGHT, DAVIS & HAIGHT, Inc. 


ei tdcstt te ane ores a“ sane Consulting Actuaries 
of publications for the use of pol- 

icyholders in loss prevention. One ARTHUR M. HAIGHT, President 
interesting development has been INDIANAPOLIS 

the use of sound motion pictures in 





dramatically presenting the hazard 





of loss and steps to guard against i : 
it. At the present time there are Woodward, Ryan, Sharp and Davis 
three separate films which are used Consulting Actuaries 
in the education of plant personnel! 


The Factory Mutual companies 55 Broadway, New York 6, N. Y. 


have a rating plan which is quite HAnover 2-5840 
Continued on page 60 
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Factory Mutuals 
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that of other com- 
panies in the field of property in- 
They mutual 
companies, and in determining the 


different from 


surance are purely 
amount to be paid by any policy- 
their first and only 
that policy- 
holder shares equitably in the loss- 


holder, it is 
concern to see each 


es and expenses which were in- 


66r 


Ihere’s no 
business like 


more business” 


curred while his insurance was in 
force, plus proper charges for sur- 
plus and 


after 


catastrophe reserves, 
crediting investment earn- 
ings. At the time a policy is issued, 
the policyholder is required to de- 
posit a sum of money known and 
designated as a premium deposit 
from which its share of the losses 
and expenses will be paid. 


Mutual Rating Bureau 


The premium deposit varies in 
amount according to the size and 


“Working with Prudential here in the rural areas 
I rusha, “has 


lheir prompt attention to 


ol lowa ays Mr been a 
boon to my business 
such matters a comprehensive propo als and 
premium rate their per onal help in closing 
cases for me have been of “reat assistance to 


me in securing a big volume of paid-for busine 


No matter what type of life insurance ts 


required I alway pet excellent advice 


from the Prudential people 


“Of course, it’s especially gratifying to know 
that even with all this help from Prudential, 1 


stull get the full commission.” 


SP-4! 


TO: BROKERAGE SERVICE + THE PRUDENTIAL, NEWARK 1, N. J. 


| want to know more about Prudential 


make tire sales easier for me 


NAME 


ADDRESS 


PHONE 


BROKERAGE SERVICE and how it will 


THE PRUDENTIAL 


INSURANCE COMPANY O 


—. oc 4A 





AMERICA 


t Prote ‘ ° Gre 


character of the risk and the exact 
premium deposit to be paid is de- 
termined through the application 
of the rating schedules of the Fac- 
tory Mutual Rating Bureau. This 
rating organization was created to 
provide formal machinery for es- 
tablishing premium deposit rates 
along the principles which 
have been followed by the Factory 
Mutuals. It is licensed in 44 states 
and files the rating schedules, rules, 
forms and used by 
the member companies. In 


basic 


endorsements 
three 
of the remaining states, direct fil- 
ings of the same material 
made by the companies with the 
insurance departments. 


are 


The premium deposit of the Fac- 
tory Mutuals is the same in amount 
for all terms. Thus, if the pre- 
mium deposit rate for a given risk 
is 50¢ per $100 of insurance, then 
that will be the basis for comput- 
ing the amount the insured must 
deposit, regardless of the term for 
which the policy is written 
whether for three months, three 
years, or longer. At regular inter- 
vals, an exact computation of the 
and is made and 
from the total is deducted the in- 
come earned on investments dur- 
ing the same period. This calcula- 
tion establishes the percentage of 
the premium deposits in force nec- 
essary to pay the cost of operating 
the during the period, 
with proper provision for surplus 


losses expenses 


company 


and other reserves. 


Premium Deposit Use 


the cost of insurance has 
thus been ascertained, the remain- 
ing balance of the premium deposit 
is available for return to the pol- 
icyholder. The Directors use these 
figures in determining the amount 
premium deposit 
that will be returned on expiration 
of the policies. In the event of 
catastrophic loss, they may decide 
to absorb of the loss from 
surplus and return mere than the 
amount which was available. Simi- 
larly, in periods of abnormally 
favorable experience, the Directors 
may increase the contributions to 
reserves and return less than the 
amount which was available. 


Once 


of unabsorbed 


some 


No discussion of the Factory 
Mutual rating plan would be com- 
plete without reference te the rel- 
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atively low average cost of insur- 
ance in these companies. The 
average premium deposit at the 
close of 1954 was 46¢ per $100 of 
property insured, and at that time 
the average rate of return of un- 
absorbed premium deposit to Fac- 
tory Mutual policyholders on one- 
year business, using a weighted 
average for the whole system, was 
$9.39. The average net cost per 
$100 of insured property was, 
therefore, 5¢, which shows clearly 
the favorable loss experience of 
Factory Mutual business 


Single Package Rate 


The premium deposit rate estab- 
lished by the Factory Mutual Rat- 
ing Bureau is a single package 
rate for fire and extended coverage 
perils. The Factory Mutual forms 
are broader than those normally 
used by other insurers in that they 
include, in addition to the usual 
extended coverage perils, pro- 
tection against sprinkler leakage 
and malicous mischief. Through- 
out their history, the Factory Mu- 
tual companies have pioneered in 
the broadening of coverage, and 
their policies reflect this point of 
view. As originally noted, they are 
written without co-insurance and 
in many cases on a blanket basis. 
One of the Factory Mutual inno- 
vations is the writing of insurance 
on a repair or replace basis, under 
which the insured, in the event of 
loss, can recover for the cost to re 
place the property without depre 
ciation. 


Broad, Low-Cost Insurance 


The absence of moral hazard in 
the type of risks insured, the in 
tensive inspection and loss preven- 
tion service, and the close coopera- 
tion between the companies and 
the policyholders have made it pos- 
sible for the Factory Mutuals to 
provide extremely broad insurance 
protection at minimum cost. The 
application of their proven tech- 
nique to a constantly wider range 
of risks is part of the explanation 
for their phenomenal growth—the 
rest is the feeling of partnership 
between company and policyholder 
that distinguishes their operation 
In any case the final result is hard 
to beat 
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This is the season when Accounts 
Receivable files are bulging with 


“1L.0.U.s— 


Now, in retail establishments 
—in factories—in wholesale 
establishments—the files are 
bulging with ‘“l.O.U.s' — better 
known as ‘‘accounts re 
ceivable”’. 
Damage to or destruction 
of those accounting records by 
fire, flood, hurricane, burglary, explosion or certain other 
hazards, may actually cause bankruptcy—or at the very 
least, seriously impair the firm's credit position. 

That's why ACCOUNTS RECEIVABLE INSURANCE is par 
ticularly timely right now—one of the most important cover- 
ages you can provide for your business clients. An “all risk’’ 
type coverage, it pays the money they can't collect because 
records are destroyed.* 

ACCOUNTS RECEIVABLE INSURANCE is only one of the 
many modern coverages offered to American Casualty 
agents. If you'd like full details about the extensive facilities 


which are available to professional agents, write 


~ q 
American Casualty 
COMPANY 
READING, PENNSYLVANIA 


*Ask for leaflet FC-140 which explains briefly just what ACCOUNTS RECEIVABLE 


INSURANCE covers and how loss settlements are made 
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These Names Make News 


Continued from page 8 


rectors of Union Casualty and 
Life. 

Thomas S$. Duncanson has been 
elected to the board of directors 
of Canada Life Assurance. He 
is president of Moore 
Forms Ltd., Canada, and of 
Kidder Press and Moore Busi 


ness Forms Inc., U.S. 


Susiness 


Charles A. Lane has 
been elected a re 
gional vice presi 
dent in charge of 
the midwestern de 
partment of Fed 
eral Insurance. He 
is manager of the 
Chicago office of 
Chubb & Son, man 


agers of Federal 


William R. Anthony N. 
Christian, Martin E. McConnell 
and Fred C. Tietje have been 
appointed directors of Stewart, 


Tietje 


Carey, 


Smith and Company. Mi 
is treasurer of the firm. 
David C. Roberts, M.D., is 
appointed 


newly 
medical director of 
Guardian Life. Phillips Lamb- 
kin, M.D., has been named asso 
clate medical director, and 
Burgh S. Johnson, administra 
tive vice president 
Kdward CC. Danford, CLU, and 
McAfee 
named second vice presidents of 
Mutual of New York. Leland T. 
Waggoner, CLU, has been ad 
vanced to regional vice presi 
dent for MONY’s 


James B. have been 


western re 
gion 

David P. Reynolds, vice president 

Metals 


has been elected to the board 


of Reynolds Company, 
of directors of 
Life 

Frank Lehr and George R. Miller 


were recently elected vice pres} 


Commonwealth 


dents of Corroon and Reynold 
Inc. Mr. Lehr is 
Metropolitan 


in charge of the 

division and Mr 
Miller of out-of-town brokerage 

John D. Stoddard, 
lowa Machinery and Supply, and 
Robb B. Kelley, manager of Em 
ployers Mutual Casualty Phila- 
delphia office, have been elected 
directors of Employers Mutual 
Casualty 
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president of 


Oscar E. Voegtli, underwriting 
manager of Imperial Casualty 
and Indemnity, has 
vanced to vice president. 

Edward C. Jones, vice president, 
secretary and director of lowa 

Mutual, has _ been 

elected executive vice president 


been ad- 


Hardware 


and general manager to succeed 
R. D. Austin. 

M. F. 
president and secretary of Jef- 
ferson National Life. Miss Latz 


has been 


Latz has been elected vice 


secretary since the 
firm was licensed to do business 
in Indiana. 

Robert H. Goffe, Jr., head of Goffe 
& Griswold, has joined Johnson 
& Higgins as vice president. His 
firm became part of Johnson & 
Higgins last month. 

Russell H. Petefish has been elect 
eda vice president of the Insur 
ance Company of North America 
and the Philadelphia Fire and 
Marine Insurance. He is former 
assistant vice president. 

| 

Robert WwW R Cal- 
derwood is 
elected vice presi 
dent and secretary 
of Standard Insur- 
ance. With the firm 
since 1909, he ad- 


vances from the 
post of secretary. 


newly 


George H. McClure, president of 
the Bank of Chicago, has been 
elected to the board of directors 
of Fidelity Life Association. 

Robert Hawley has been elected to 
membership on the boards of 


directors of Ohio Farmers In 


surance and Ohio Farmers In- 
demnity, and to the position of 
vice president in charge of busi- 
ness administration. 

Walter W. House has been named 
vice president and director of 
agencies for Pioneer Life and 
Casualty. Mr. House has been 
a regional director. 

Trev A. 
tive secretary of the California 


Burrow, assistant execu- 


Association of Insurance 


Agents, has been named execu- 


tive secretary. 


—E. E. Isaacs has 

been named a vice 

president of the At 

lantic Companies 

Formerly casualty 

secretary, he will 

continue as chief 
administrative offi 

cer of the casualty 

division. 

DIVIDENDS: Quarterly—Boston 
Insurance, $.45 a share payable 


Jan. 3 to stockholders of record 


Craftsman Insurance, 


Dec. 19; 
$.10 a share payable Dec. 19 to 
stockholders of record Dec. 13 
Fund Insurance, $.45 


Fireman's 
a share payable Jan. 16 to stock 
of record Dec. 30; Home Insur 
ance, $.50 a share payable Feb 
1 to stockholders of record Jan 
3; Old Colony Insurance, $.75 
a share payable Jan. 3 to stock 
holders of record Dec 19; 
Springfield Fire and Marine, 
$.50 a share, record date Dec. 9 
Other 


semi-annual $.30 a 


American Indemnity, 
share pay- 
able on Jan. 25 to stockholders 


of record Dec. 321, 1955. 


Recently appointed executives of Continental Casualty are (above, left to right) 
Frank V. McCullough, assistant to the president, and Robert J. Glasgow and Vincent 


S. McKerrow, vice presidents. 
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The Atom 


Continued from page 33 


Coal is usually considered an ex- 
pensive source of energy. It is, but 
in direct proportion to the dis- 
tance it is moved from the mine. 
In the Westphalia district of Ger- 
many, factories are actually built 
on top of coal fields. The same is 
true in sections of this country. 
The coal is carried directly from 
the mine by conveyor belts into the 
furnaces. In such cases coal is a 
competitively cheaper fuel than 
hydroelectric power. 

The production of aluminum re- 
quires immense amounts of power. 
This usually results in aluminum 
plants being built near hydroelec- 
tric power sources, because the cost 
of power is a governing factor in 
the production of aluminum. Alu- 
minium, Ltd., of Canada, for in- 
stance, has spent millions develop- 
ing a huge hydroelectric power 
house inside a mountain in the 
Kitimat area of Western Canada. 
The electricity is generated from 
a waterfall fed by a series of lakes. 
The bauxite to supply the mill is 
transported many thousands of 
miles to take advantage of this 
cheap power. In this section hydro 
is the competitive fuel. 


Many Factors Present 


Kaiser Aluminum & Chemical is 
building a plant in Ravenswood, 
West Virginia, for the production 
of aluminum. The power will be 
supplied by Ohio Power, which 
uses coal for power. The reason 
the power plant is close to coal 
fields and with modern machinery 
supplied by Joy Manufacturing Co. 
the power from coal is economically 
feasible. 

These examples give a glimpse of 
the many factors that enter the 
competitive production race in a 
free economy. Atomic energy can 
and will be a most welcome addi- 
tion to the competitive power pool, 
but as Robert FE. Wilson, chairman 
of the board of Standard Oil Com- 
pany of Indiana, says, “There will 
be few, if any, unsubsidized atomic 
power plants built in this country 
for purely commercial purposes 


Continued on page 64 
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STILL GOOD FOR YOU... 


GOOD 


rh YOUh 


POLICY HOLDERS 


In 1912 James Scott 
Kemper wrote the 
following eight 
standards of doing 
business for 
Lumbermen’s Mutual 
Casualty Company: 


Provide the best protection 
Reduce costs 

Promptly adjust and pay every 
honest loss 


Study accident causes and guard 
against recurrence 


Collect rates that are adequate 

and equitable 

Provide full statutory reserves 
Build adequate surplus, returning 
the balance of the premium to 


policyholders in the form of 
dividends 


Limit membership to those willing 
to cooperate in this program. 


In 1956 the Kemper organization is still following 


those precepts believing that they are... 


GOOD FOR POLICYHOLDERS © GOOD FOR AGENTS 


If you are interested in joining the 6000 agents who benefit from 


representing an organization that does business in this way, write 
N. C. FLANAGIN, Executive Vice President, Home Office. 


Lumbermens 


MUTUAL CASUALTY COMA 


5 = _ 
bNmeucan MOTORISTS INSURANCE COMPANY Divisions of 
KEMPER INSURANCE 


Chicago 40 


AMERICAN MANUFACTURERS mutual insurance COMPANY 


Aedbucl Jb bditial \nsunancr COMPANY 





BRANCHES IN: 


ATLANTA ® BOSTON ® COLUMBUS ® DALLAS ® LOS ANGELES © NEW ORLEANS 
NEW YORK @ PHILADELPHIA ® SAN FRANCISCO ® SEATTLE © SYRACUSE © TORONTO 











PEERLESS WORKS 
\) / } 
COMPLETE | {s/ PROGRAMS 


WAYS TO SELL 


‘ 


\ 


Selling is made twice as 
effective with the exclusive 
ORGANIZER” sales aid for 
Fire, Casualty and Bonding 

protection, One, it gives 
clients and prospects a clear, 
concise picture of their 
insurance proprain, showing 
the need for additional 
protection, Two, it refreshes 
the agent's memory, so that 
he knows exactly what kind 
of insurance to sell, And to 
make the handling of surety 
bonds a imple as A BC, 
there’s the Peerle 
“simpecirier’, All Peerless 
elling plans help you sell 
more, because they leave 
nothing to chance ot 

rie mory! Write for full 


details today ! 


PEERLESS 
Susuvanee Company 


errrrrrrrrerrs 


EW HAMPSHIRE 


KEENE. N 








For your convenience .. . 


The reply card on page 50 of this 
issue can be used to obtain addi- 
tional information about the items 
which are followed by card numbers 
in both the Products and Services 
and the Contracts and Policies de 


partments 


the 
AMERICAN 


APPRAISAL 
company 


leader in property vaivation 
Home Office: Milwaukee 1, Wis 








The Atom 


Continued from page 63 


within ten year These ‘few, if 
any,’ would be only at points re- 
mote from conventional fuel sup 
plies and with high load factors.” 

So, in doing some sound second 
thinking about atomic energy and 
its investment possibilities, let’s 
not forget the rough road to be 
traveled. Because the road for the 
next few years will be rough, it is 
well to select vehicles for the jour 
ney that can withstand the bumps 
and jolts along the way. Many 
vehicles will be left stranded on the 
road from lack of fuel (money 
lack of driving ability (manage 
ment) or poor engine performance 
(research). Select your’ vehicle 
carefully with due regard for past 
journeys over rough roads, whether 
periods of research or of depressed 
business. The young ambitiou 
companies may give you a thrill 
for a while, but the old work horses 
of industry will show’ earning 
power and pay dividends during 
the experimental years. 

Glamorous as the atom is, in- 
vestment success will depend, as 
always, on careful selection—pin- 
ning your hopes to the stars of 
resource, ability and initiative, for 
this is a highly competitive world 
and much is still to be learned 
about the atom. 

Whether you are mystified or not 
by these new sources of power, it’ 
would be wise to confine your in 
vestments to the companies that 
can make money now on conven- 
tional operations and that have the 
foresight to prepare for the growth 
of tomorrow. It is such companies 
that will make the atom compet! 
tive and add it to the pool of power 
that will be needed to support the 
power demands of the future 


get it over with—ask him how 
insurance business is doing.” 
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Canadian News On the other hand Alberta has the LETTERS TO THE EDITOR 
largest average cost per claim with 
Continued from page 26 $282 as compared to $174 in its 
neighbor province, Manitoba. November Issue 
: : ; lable 2 gives comparative figures 
and the percentage of the popula 
a tion covered showing the experience in the F 
) ‘overe continues to grow , F F 
Tal provinces for 1954 and 1950. aze raise 
\ able 1 shows the numbers cov 
ered for hospital benefits  j ’ a 
’ j ] . tal benefit in the Effective January 1 1956, Ca 
various plans in 1950 ¢ 955 
I and 1955 nadian car owners are paying less ad 
? . “aitolr 
for their automobile’ insurance 
Table 1 . i Your November issue contains a 
Canadian Underwriters’ Associa : i 
oo tremendous amount of information 
ncrease tion has announced an average ¥ 
1950 1954 % . om of great value I would like to 
(000) (000) Canada-wide reduction of nearly 7 
Covered By anger at, make this information available to 
pe 1.260 2281 20.0 per cent for private passenger cars all : t and field men 
seen Geom = 893 39.1 and & per cent for commercial ve 6 ee a 
lue Cross 2,702 3,249 20.2 l , ag " > 
Medical care plane 55 60 9.1 hicles, with decreases up to 20 per Would it be po ible for you t 
Co-op.pians 111 274 «=«146.8 cent in some cases end me © many) copies of the 
re ° y : > Qf asue ¢ ) 
Total 4,779 6,757 41.4 In 1956 the driver qualifying fon November 1955 issue and bill me 
Less estimated du : ; le : ‘ for them?” 
plication 319 529 the three-year claims-free clas \ rE 
Ps will get a 25 per cent discount Ictol xen 
et total 4,460 6,228 39.6 : "yer » Vice Preside 
of population in from the basic rate, compared with Executive Vice President 
rd ris > -» a - ae (* 
sured 37.2 46.3 20 per cent in 1955. In addition, Buffalo Insurance Co 
Sditor’s not f 8 possit 
* Excludes B.C. and Sask. which have a new two-year claims-free class i Editor's note: It was possible 
compulsor I ° 
Paes eee to be established and the driver in 
More care behind the wheel has this group will get 15 per cent dis Kditor 
been reflected in the automobile count from the normal rate Previou annual (Statistical 
experience of Canadian unde) A second major change made in editions of your magazine THI 
writers. Results for the policy rating the individual drivers will SPECTATOR have been very inter 
year ending June 30, 1955, show help the married man under 25 esting, especially from the stand 
that since 1950 there has been a years old who will now be placed in point of showing the ranking of 
drop of 18 per cent in claim experi a lower rating classification. Male ten companies with the greatest 
ence for personal injury and prop drivers under 25 years, who sta volume of Group Accident & 
erty damage and that number of tistically have the worst accident Health premiums in each state 
claims made for each 100 cars has record, have had to pay substanti Perhaps others may comment to 
gone down from 13.1 to 10.7. Aver ally higher premium No extra you on their disappointment in 
age cost of a claim has increased premium is paid by the female vour November 1955 issue since it 
In 1954-55 it was $226, according driver under 25 shows thi information only with 
to the report, compared with $215 Largest reduction ii rates will respect to the top three com 
in the previous period and $196 in go to car owners in Alberta, where panie 
the 1952-53 period. an average cut of 12 per cent will In general, I find your magazine 
Claim experience in the differ be made in private passenger car most interesting and thought you 
ent provinces varied widely Al- rates and 9 per cent in commercial would be interested in this com 
though Quebec has been making car rates In Quebec and Mani ment which mav well be shared by 
marked improvement in number ef toba, average reduction in private other 
claims, it still has the poorest ex- passenger rates will be 9 per cent J. W. Crews 
perience of any province with 18.3 Ontario car owners will enjoy a 6 Evanston, Ill 
claims per 100 cars insured, three per cent cut back in privately 
times that in Alberta which has owned car rates and 10 per cent in Editor's note We print) M 
the lowest rate of 6.1 per 100 cars. commercial car rates Crews’ letter in order to find out 
’ if “others” were similarly disap 
Table 2 pointed mn Ou) Nove mbey i ie 
' i H We did regret having to make the 
Canadian Automobile Insurance Record 
P " i e d P rt D change he noticed Actually we 
ersona niury an rope amage 
I y P Y 9 / panded Con ide rahly that part of 
Claims per 100 Average cost ‘ j 
cars insured per claim fhe hook hecause we added ae 
1955 -54 1950-49 1955.54 1950-49 tate le ading produc er in four 
Ontario 10.4 12.5 $216 $146 , 
Quebec 18.3 24.1 225 177 more non-life lines and in two life 
Prince Edward Island 8.1 8.4 186 177 : " ( 
Newfoundland 12.0 12 215 165 categorve This year 1906 
New Brunswick 10.6 12.6 223 178 we may, if enough readers feel the 
Nova Scotia 9.4 10.2 231 1653 hy! , 
Manitoba 8.9 10.0 174 128 way Mr. Crews does, be able to ea 
Alberta 6.1 7.2 282 211 pand that table im our November 
British Columbia 8.9 11.8 278 175 
i ue to include more compan in 
Saskatchewan, where the Provincia! Government has a compulsory automobile insurance ach line 
plan, '8 exciuded ‘ 
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New Paid Business Sets Record 


Outstanding performance by Fidelity’s 
Field produced a record high of over 
$104,000,000 new business in 1955. 


Life Insurance in force $930,000,000; 
assets over $308,000,000. 
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Youre a Jump Ahead of the Field 


—when you represent F&D. No company 
is better equipped, or more firmly pledged, to 
help its agents develop larger volumes of 


yrofitable bonding and insurance business 
g 


>| 
Fipevity ann Deposit company 


HOME OFFICE: BALTIMORE, MARYLAND © OFFICES IN 50 PRINCIPAL CITIES 
AFFILIATE: AMERICAN BONDING COMPANY 
SINCE 1890 























C(ONTTPANTI 


— 


‘The buyer decides what's best—in appli- 
ances, automobiles. hosiery, toothbrushe 


In insurance, the buyer wants more cov- 


erage, more service, more value I he 


avcnil who once needed only a poli , 


PhO 


needs many values. North America eive 


value you can sell—( ompany leader hip 


and resources: Flexibility. in) coverages 


Initiative It) HI provile \ *. Vi LOT) 


In anticipating policyholder needs. Man 


advantages, one place—NorTH AMERK 





